












Te LOGY BEY ) t c; QO DY 


i ot 


A National Newspaper for Every Branch of the Industry 
Automotive Baily News 

















Vol. 13. No. 1634. Onan cE N.Y, Under Act of March 2 18th NEW YORK, WEDNESDAY, JANUARY 6, 1932 5 Cents. $12 Per Year. 


Hupmobile Introduces Its 1932 Sixes and Eights 





Smart in appearance, distinctive in design—the new 1932 Hupmobile 
Eights offer an entirely new style motif. 





A cozy, intimate atmosphere is suggested in Hupmobile’s Series A new body type—the Cabriolet-Roadster—introduced in both 
222 Eight Victoria Coupe. the Series 222 and 226, has a disappearing top. 


Long lines, fleet-appearing lowness and a new design theme 
feature the eight-cylinder Series 226 Sedan. 


Low gravity center, long lines, new stream-lined fenders 
appeal to the eye in Hupmobile’s 1932 Series 216 Six 


The 1932 eight 
cylinder radiator 
ornament 
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New Hupmobile Features Are Varied and Important 


Large. clear vision, aeroplane type of luminous 
dials adorn the recessed instrument panels of the Long. straight, low lines, suggestive of sustained speed, lend an air of dash and verve 
new Hupmobiles. to the Series 216 Roadster. 


Free Wheeling, with the new Push-Pull control, is 
standard equipment on all 1932 Hupmobile Series 
216, 222 and 226 cars. 

; The Series 222 eight cylinder Cabriolet-Roadster offers the protection of a closed car 
and the freedom of the roadster 


a ag 
Engines are stall-proof on the 1932 Hupmobiles 
with Startix, available at slight extra cost on any 


Powerfully rugged yet dignified is the two-passenger Coupe with rumble seat on the 
eight cylinder Series 226 chassis 


ROY Ie ta TACO OPS 4 PSS SEE Fe RO, 


The eight cylinder Series 222 and 226 Hupmobiles f -” - ~ 
feature an unusually wide front door, opening from ae aia ~ special form - fitting 
the forward edge no type are features of 
> the eight cylinder 
Series 226 Hupmobile 

Sedan 


The spa- 
cious rum- 
ble seat, 
movab | e 
glass win- 
dows, and 
top com- 
partme nt 
details of 
the Series 
222 and 
226 Cab- 
riolet- 


; : . ; : Roadster. 
A soft, spacious drawing-room interior characterizes the rear tonneau 
of the Series 216 six Cylinder Hupmobile Sedan 








A National Newspaper tor Every Branch of the Industry 


WEDNESDAY, JAN 








| Automotive Daily News 








UARY 6, 1932 





Hupp Offers Many Improvements for 1932 





Key City December Sales 
Top November, but Run 
Baier December Last Year 


Upswing in Deotadue, Senanee, Is General, With 
Almost All Cities Showing Gains Over 
Preceding Month 


New York, Jan. ‘~eeleaeain Daily News has com- 
pleted its usual monthly wire check-up of sales in various key 
cities throughout the country. The returns show gains over 
November sales in most of the cities, though the records are 


consistently below the figures reached in d in December of last 


year. 

The Automobile Manufacturers 
and Dealers Association of Cleve- 
land, O., give us the following sales 
statistics from that city: New pas- 
senger car sales in December, 1931, 
were 1,403, with 203 trucks and 10,- 
995 used vehicles. This compares 
with 1,669 passenger cars, 252 trucks 
and 11,982 used vehicles sold in 
December, 1930. 

For the whole year of 1931 sales 
in Cleveland were 24,502 passenger 
cars, 2,542 trucks and 111,437 used 
units. This compares with 34,432 
passenger cars sold in 1930, 3,721 
trucks and 126,650 used units. 

Wayne county, Michigan, the city 
of Detroit and adjacent territory 
during 1931 registered sales of 45,836 
passenger cars, 3,925 motor trucks, 
compared with 62,945 passenger cars 
and 5.519 trucks in the year 1930. 
In December, 1931, Wayne county 
sold 2,218 passenger cars, compared 
with 1,349 in November of that year. 
During December, 1931, sales of 
trucks totaled 252, against 419 in 
November, Of the cars sold in De- 
cember, 1931, Chevrolet accounted 
for 829 units. 

St. Paul, Minn., with Ransey coun- 
ty has sales of 208 passenger cars 
in December, 1931, together with 
twenty-two trucks. This compares 
with 260 passenger cars and forty 
four trucks in December, 1930. Dur- 
ing the entire year 1931 8,075 pas- 
senger cars were sold in Ransey 
county and 1,057 trucks, as against 
8,794 passenger cars and 1,080 trucks 
for the year 1930. 

Louisville, Ky., which includes 
Jefferson county, Yegistered sales of 
332 passenger cars in December, 


1931, as against 262 in November of|of Canada, Ltd., 


that year and 381 in December, 1930. 


December truck sales were fifty-two| has been made at Tilbury, Ont., 


units. For the whole year of 1931 


Passenger - 





PROGRAM ANNOUNCED 
FOR N. A. D. A. SESSION 
IN NEW YORK MONDAY 


New York, Jan. 5.—The program 
for the annual New York conven- 
tion of the National Automobile 
Dealers’ Association, to be held in 
the east ball room of the Hotel 
Commodore, Monday, January 11, 
has been completed. 

Instead of the customary morning 
and afternoon session with the noon 
luncheon period, only one session 
will be held. This will permit start- 
ing fifteen minutes later, eliminat- 
ing the noon luncheon recess and 
winding up at 1.45 p. m., instead of 
at 5 o’clock, as previously. 

The program set-up for the New 
York meetings will deal with the 
problems of depression that are 
most acute with dealer operation. 
The program follows: 

10.15 a. m.—Call to order. 

10.30 a. m.—Address, “What We'll 
Do in 1932,” C. A. Musselman, presi- 


(Continued on Page 9) 


HUDSON ESSEX OBTAINS 
MANUFACTURING PLANT 
AT TILBURY IN ONTARIO 


Montreal, Jan. 5.—Announcement 
of the formation of Hudson Essex 
to manufacture 
Hudson and Essex cars in Canada 
by 
officials of the new company. The 


car sales amounted to] plant, which is located in Tilbury, 


5,600 units, as against 6,595 for the; will be operated by Canadian labor 
and production activities are now 
under way. 

A. E. Barit, president of Hudson 


(Continued on Page 10) 


LETTS, ENGLISH EXPERT, 
ARRIVES FOR N. Y. SHOW 


New York, Jan. 5.—Sir William 
Letts, K. B. E., managing director 
of Willys-Overland Crossley, Ltd., 
will arrive on the Olympic today. 

Sir William is an authority on 
European automobile affairs and a 
student of economic matters. When 
he visited this country last May, he 
Said he found the automobile indus- 
try in better shape than he had 
anticipated and added that gloomy 
and pessimistic talk was overdone in 
America. 

Sir William will visit the auto- 
mobile show before going to the 
Willys-Overland headquarters at 
Toledo. 





Essex of Canada, Ltd., states that 
the Canadian organization and 
plant are a direct result of the 
growing demand for Hudson, Essex 
cars in Canada. There are now 
nearly 600 sales outlets for these 
cars located in the principal cities 
and towns throughout Canada and 
Hudson and Essex owners represent 
in excess of 15 per cent. of the reg- 
istration of cars in their price 
group. 

Other officers of Hudson Essex of 
Canada, Ltd., are Max F. Wollering, 
vice-president; A. Hood, secretary 
and treasurer. These officers, to- 
gether with William J. McAnenny, 
Roy D. Chapin and C. D. Sterling, 
will form the directorate, with Mr. 
McAnenny as chairman of the 
board, 


ILLINOIS NEW CAR 
SALES DURING 1931 
TOTAL 117,829 UNITS 





Chicago, Jan, 5.—New passenger 
car registrations in the state of Il-| 
linois during the closing month of 
1931 made a fairly good showing, as 
compared with the same month of 
the preceding year. New commer- 


cial car sales, however, did not do! 


so well, 


New passenger car sales during 


December this year ir Illinois to-| 


taled 2,389 units, as compared with} 
2,987 units in the same month of 
1930, a decline of approximately 6.2 | 
per cent. Commercial car sales in the 
same month this year showed a de- 
cline of approximately 56 per cent. | 
the figures being 271 units in De- 
cember this year, as compared with 


587 units in the same month last) 


year, 


New passenger car registrations | 


in Illinois for the entire year of 
1931 were 117,829, as compared with 
163,387 in the entire year of 1930. 
Commercial car sales during the 
twelve months of 1931 totaled 14,- 
786 units, as compared with 20,037 
in 1930. 





WATCH FOR 


Willys 


and 


Pontiac 


DESCRIPTIONS 
In A. D. N. 
TOMORROW 





BUICK AND HUPP 
INCREASE SHIPMENTS 


Detroit, Jan. 5—The Buick Motor 
Company, a division of the General 
Motors Corporation, produced and 
shipped 11,629 cars in December, 
against 9,053 in November and 4,092 
in December, 1930. 

The Hupp Motor Car Corporation 
reports having shipped 1,044 cars in 
December, compared with 248 in 
November and 327 in December, 1930. 
Shipments for the year 1931 totaled 
17,450 cars, against 22,183 in 1930, a 
decrease of 4, 733 cars, or 21 per cent. 


REO 1931 SHIPMENTS 
TOTAL 14,021 VEHICLES 


Detroit, Jan. 5—Reo Motor Car 
Company shipped 692 cars and 
trucks in December compared with 
736 in November. Of the December 
total, 245 were passenger cars and 
447 trucks. 

During 1931, Reo shipped 14,021 
cars and trucks. In December, 1930, 
Reo shipped 1,337 cars and trucks, 





‘Line Includes Two Eights 
And a Six; Prices Range 
From $995 to $1,695 


Eights Offer Saieountinn Frame Construction With 
Hypoid Gear i in Larger Model 


Detroit, Jan. 5. Hupmobile today announced its offer- 
ings for 1932, which comprise three lines, one carrying a six- 
‘cylinder engine and the other two eights, The six- cylinder 
car, known as model 216, is a refinement of the previous 
Hupp six. The two eights are practically new models, differ- 
‘ing widely from previous offerings in this field. 





CHEVROLET REPORTS 
LARGEST DECEMBER 
SALES; OUTPUT 59,760 


New York, Jan. 5.—Chevrolet 
dealers sold more cars in December 
than in any previous corresponding 
|month in the company’s twenty-year 
|history, with the New York zone 
contributing substantially to this 
record, H. J. Klingler, vice-president 
|anmd general sales manager of the 





Chevrolet Motor Company, told 
1,800 dealers and salesmen in confer- 
ence here, 


“Final tabulation of dealer sales 
to consumers is not yet complete 
for December, but it will show a 
gain over any December in the car’s 
history,” said Mr. Klingler. “We 
produced 59,760 new cars during the 
month, which is one of the high 
marks for all time for this month. 
It was nearly 20,000 units ahead of 
the original schedule, and was 
stepped up because the demand of 
dealers for cars for immediate de- 
livery following introduction of 
1932 models in the first week of De- 
cember greatly exceeded the origi- 
nal forecast.” 

Klingler’s announcement regarding 
sales and production was made in 
Mecca Temple, where Chevrolet 
dealers and salesmen of the New 
York and Tarrytown zones are in a 
two-day merchandising conference 
with Chevrolet executives. The note 
of optimism which he sounded was 
further developed by sales figures 


(Continued on Page 4) 


There are many interesting fea- 


tures to be found in these new Hupp 
lines. All the engines give greater 
horse power than was used in the 
previous corresponding models. V« 
type radiators are used, with grids 
integral. Wheel bases are longer. 
Syncro-mesh transmissions are eme 


ployed and free wheeling in all for« 
ward speeds is included. Axle shafts 
are now of chrome molybdenum 
steel. Greater braking power is 
given. Adjustable seats are included 
on all models, The eights have an 
interesting type of frame construc- 


(Continued on Page 7) 


HUPP PRICES RANGE 
$995 TO $1,695 


HUPMOBILE 216, 6 CYLINDER, 








116 W. B. 
2 Com. Coupe..... <ecunesee ee 
4 Coupe (RS)....... coccee «6905 
eR ecco cue eoceces 995 
5 Phaeton ........ ecocococccs 1,050 
4 Com, Cabriolet........... 1,050 
I 0 6s-0.0.6c0sa0eeae 






HUPMOBILE 216, 8 CYLINDER, 
122 W. B. 


(RS) 





2 Coupe 
5 Sedan 
5 Victoria 






Cote eee eeeeeeenee 






sreeeee 


HUPMOBILE 226, 8 CYLINDER, 
126 W. B. 


Ges sceseces 















2 Coupe 
5 Sedan 
5 Victoria 
















Federal to Exhibit 2 New 
Models at Substantial Cut 


Detroit, Jan. 5.—Two new models, 
including a 1%-ton _ six-cylinder 
chassis, at a new low price of $695, 
and a big high-speed 5 to 6 tonner, 
also low price 3-ton six-wheelers in 
both single and tandem drive, will 
be exhibited by the Federal Motor 
Truck Company at the New York 
Automobile Show. 

The new 1%4-ton model is the 
lowest-priced truck that has car- 
ried the Federal name. In general 
design and construction it is basical- 
ly the same as the former model, 
which was several hundred dollars 
higher in price. The same all-truck 
construction is carried out in every 
feature of the new model, The 


standard chassis weighs 3,225 pounds, 
Total allowable weight is 8,500 
pounds, It is powered with a six- 
cylinder L-head type engine, 3%- 
inch bore by 4-inch stroke, develop- 
ing 72 horse power. 

Other features of the new 11%4-ton- 
ner include 4-speed transmission, 
four-wheel hydraulic brakes, full 
floating rear axle, 10-inch heavy 
duty clutch and a heavy pressed 
steel frame 6 inches deep, %-inch 
thick, with 2%4-inch flanges. Four 
wheel base lengths are provided as 
follows: 130 inches, 142 inches, 154 
inches and 166 inches, Standard 


(Continued on Page 8) 
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EMPLOYMENT UPTURN | FEDERAL “Al” CHIEF | CHEVROLET REPORTS 


NOTED IN TWO INDIANA 
AUTOMOTIVE CENTERS 


Indianapolis, Ind., Jan. 5.—Con- 
ditions in the eastern central Indi- 
ana industrial section, embracing 
the automotive centers of Muncie 
and Anderson, assumed considerable 


promise of improvement with the 
opening of the new year. 

At Muncie manufacturers saw 
good prospects for improvement in 
the employment situation, a survey 
indicating that jobless workers now 
total 25 to 30 per cent. less than 
at the beginning of last year. 

The Muncie Products Company, 
a division of General Motors, is op- 
erating at 50 to 55 per cent. of 
capacity and, according to John G. 
Wood, manager, orders now on hand 
indicate that it will continue at that 
capacity or perhaps greater capacity 
at least until March. This company 
had adopted the seven-hour work 
day in order to employ more men. 

The Warner Gear Company in its 
No. 1 and No. 2 plants is employing 
about 1,500 workmen and is prepar- 
ing to start operation of its No. 3 
plant, which has been idle for three 
months, in complete operation with 
500 or 600 former employees. It is 
understood that the company has a 
large contract from the Ford Motor 
Company. 

At Anderson the new year was 
scheduled for a brisk beginning in 
factories after holiday shutdowns. 
Officials of the Delco-Remy plants 
and the Guide Lamp Corporation, 
both General Motors units, and the 
American Steel and Wire Company 
report better prospects for 1932. 


ROCKFORD, ILL., PICKS 
ANNUAL SHOW DATES 


Rockford, Mll., Jan. 5.—William J. 
Downey, general chairman of the 
committee in charge of the Rockford 
Automobile Dealers’ Association an- 
nual show, has announced that the 
exhibit dates will be January 23-27 
in the Carlson Building, Kishwau- 
kee and 20th Streets, and will be 
combined with the annual spring 
industrial exposition. 

Earl Bengston is associate gen- 
eral chairman, and Mr. Downey is 
assisted by M, L. Froelich, treasurer, 
and half a dozen subcommittees. 
One hundred cars from twenty-two 
manufacturers are to be displayed. 
Musical and other entertainment 
features will be provided nightly. 


BOSTON DEALERS ORDER 
2,500 CARS AT PRE-VIEW 


Detroit, Jan. 5.—Initial orders for 
more than 2,500 new Hudson and 
Essex cars were placed by dealers 
attending a pre-view showing of 
new models in Boston, Mass. 

Details of new cars will be an- 
nounced Saturday. 


SOUTHINGTON GROUP BUYS 
TUBULAR PRODUCTS STOCK 


Southington, Conn., Jan, 5.—The 
stock of the Tubular Products Com- 
pany, which produces brass tubing 
used in the manufacture and as- 
sembling of automobiles and air- 
planes, has been purchased by a 
group of Southington men from 
Benjamin S. Munch of West Hart- 
ford and his associates. The plant 
is located on Railroad Avenue here 
and during normal periods employs 
fifty men. The new owners include 
Alfred M. Smith, Orville H. Bailey 
and Clifton I. Stone. 


Classified 


Advertising 


Classified Rates 5¢ Per Word 





ACCESSORY LINES OR 
SPECIALTY EQUIPMENT 





WANTED 

Exclusive distribution of automobile ac- 
cessories or specialty equipment for the 
State of California. 

This company will specialize on from 3 
to 5 lines, and as our travelers will cover the 
entire state frequently, we can guarantee 
reater volume than obtainable through 
Jobbing houses carrying many lines. 
CALAC CORPORATION, LTD., 

970 West 6th Street 
Los Angeles 








S. G. MITCHELL, whose ap- 
pointment as advertising man- 
ager of Federal Motor Truck 
Company was announced in Au- 
tomotive Daily News yesterday. 


PAY ROLLS OF FACTORIES 
IN PONTIAC, MICH., FOR 
1931 NEARLY EQUAL 1930 


Pontiac, Mich. Jan. 5.—Indus- 
trial data compiled by the Pon- 
tiac Manufacturers Association, in- 


cluding several automobile com- 
panies and accessory manufacturers, 
reflects conditions during 1931. 

Members of the association in- 
clude Oakland Motor Car Company 
Fisher Body Company, General Mo- 
tors Truck Company, Wilson Foun- 
dry and Machine Company, Amer- 
ican Forging and Socket Company, 
Pontiac Pattern and Engineering 
Company, Baldwin Rubber Com- 
pany and Jig Bushing Company. 

Total sales during the year by 
the associated concerns amounted 
to $97,458,631. Total sales units 
were 241,545. The average num- 
ber. of employees was 10,579, while 
peak employment during the year 
was 13,318. Last year peak employ- 
ment was 19,000, while the average 
number of employees was around 
14,000. 

The total pay rolls of the various 
companies in 1931 were $22,538,- 
681.28. In 1930 this figure was 
$24,000,000. R. E. Taylor, secre- 
tary of the ascoiation, compiled the 
data. 


CHEVROLET ENTERTAINS 
N. Y. NEWSPAPER MEN 


New York, Jan. 5.—The newspaper 
men of this city, Philadelphia, Bos- 
ton and surrounding territory were 
the guests of the Chevrolet Motor 
Company at its annual pre-show 
banquet at the Plaza Hotel last 
night. There were more than eighty 
guests present. H. J. Klingler and 
Henry Ewald were present at the 
speakers’ table. Bob Crooker of 
Campbell Ewald presided as toast- 
master and kept the crowd in good 
humor with his pointed wisecracks. 
A distinguished list of entertainers 
helped make the ocasion a notable 
one, 

WISCONSIN TRUCK OWNERS 
TO TEST TON MILE TAX 

Madison, Wis., Jan. 5.—A suit to 
test the constitutionality of the ton 
mile mill tax on trucks, which be- 
came effective January 1, is being 
planned here by the Wisconsin 
Allied Truck Owners’ Association. 

One of the principal points on 
which the law will be attacked is 
on its exemption of farm and dairy 
products from the tax. It will be 
alleged that the law is discrimina- 
tory. It is believed by officials of 
the Truck Owners Association that 
the Public Service Commission will 
welcome a friendly test suit. 








BUSES REPLACE TRAINS 

New Britain, Conn. Jan. 5.— 
Service on the Berlin-New Britain 
“shuttle” line of the New Haven 
Railroad has heen discontinued, 
buses of the New England Trans- 
portation Company, railroad sub- 
sidiary, being used to transfer pas- 


LARGEST DECEMBER 
SALES; OUTPUT 59,760 


(Continued from Page 3) 


released by P. R. Letts, manager of 
the New York zone. 

“Our business this year exceeded 
that of las year by 25 per cent,” 
said Mr. Letts. “In 1931 we sold 
41,410 cars and trucks, as compared 
with 32,861 units in 1930. Our sales 
for December of 1931 were more 
than 2,400, as compared with 2,256 
in December, 1930.” 

The New York meeting, which 
Klingler conducted with the assist- 
ance of W. E. Holler, assistant gen- 
eral sales manager, is the second of 
a series of fifty which are being 
held in as many important cities 
in the next eight weeks. Mr. Holler 
heads a group of executives which 
will participate in a dozen meetings 
in the East. 


RESTRAINER ON INDIANA’S 
NEW TRUCK LAW ISSUED 


Indianapolis, Ind, Jan. 5.—The 
state of Indiana’s new truck load 
and size limitation law which was 
scheduled to take effect January 1 
struck a snag immediately when a 
temporary restraining order to pre- 
vent state and county officials from 
proceeding with enforcement was 
issued in Superior Court on petition 
of the Central Transfer and Storage 
Company of Indianapolis. 

A hearing was set for January 26 
to determine whether the injunction 
should be made permanent. Oppo- 
nents of the measure are fighting 
enforcement of its provisions on the 
ground that it is unconstitutional. 





GENERAL MOTORS UNITS 
TAKE ON 75,000 MORE MEN 


Pontiac, Mich., Jan. 5.—Increased 
production of new model automo- 
biles has caused q material increase 
in employment in various Michigan 
centers of General Motors units. It 
is estimated that between 50,000 and 
75,000 additional men in Detroit, 
Saginaw, Flint and Pontiac have 
been provided work with the re- 
sumption of production by the fac- 
tories. 


CLEMENS IS APPOINTED 
ROCKNE REPRESENTATIVE 


Buffalo, N. Y., Jan. 5.— William 
H, Clemens, recently appointed rep- 
resentative for the Rockne Six in 
western New York and northern 
Pennsylvania, is making plans for 
the merchandising of this line in 
this territory, Mr. Clemens will not 
act as distributor but will award 
dealerships and distributorships for 
his territory, he announces. 


BURNEY TO BRING 
STREAMLINED CAR 
WITH ENGINE IN REAR 


London, Jan. 5.—Sir Dennis Bur- 
ney, builder of the airship R-100, 
will sail for New York on the 
Berengaria tomorrow with his new 
rear-engined streamline car, which 
he expects will revolutionize the 
world’s automobile industry. 








KONIGSLOW, MANUFACTURER, 
ASPHYXIATED IN GARAGE 


Cleveland, Jan. 5—Otto Konig- 
slow, automobile manufacturer, was 
asphyxiated while working on his 
automobile in the closed garage of 
the Konigslow Manufacturing Com- 
pany plant. 

Recognized as one of the ablest 
metal stamping designers in this 
country, Mr. Konigslow made parts 
for Alexander Winton’s automobiles 
when the latter started his indus- 
try in Cleveland. 

He stamped the first automobile 
hub cap for the Packard plant and 
other automobile manufacturers 
copied his methods. 


SALES OF OAKLAND-PONTIAC 
IN PONTIAC SHOW INCREASE 
Pontiac, Mich. Jan. 5—E. B. 

Hodges Motor Sales, factory branch 

for Oakland-Pontiac, announces 631 

new Oaklands and Pontiacs were 

sold by the company during 1931. 

Used car sales totaled 873. These 

Sales were 15 per cent. greater than 


sengers from the main line junction |in 1930 and almost equaled the sales 
of all other local dealers combined. 


at Berlin to this city. 








SPARKS from DETROIT 








Peeping at Pontiac 


* * * 


An Eyeful of De Soto 


+ * * 


“More Power to You” 


6. Ke: @ 





| 

| 

| 

| 
Another Low Pricer | 
d 





| Chris Sinsabaugh—Detroit Editor 





ETROIT CHAPTER, Paul Pry Association, has finishe 

its preview work, and Peeping Tom and his colleagues 

are ready for Grand Central Palace. They have seen all 
the new models in this sector, and, so far as passenger cars 
are concerned, we won’t have much to do at the show proper. 
Which is as it should be, because we newspaper men need 
all the time we can get at New York for the banquet circuit 
next week. And then, of course, there are the calls to be 
made at the headquarters of the exhibiting companies in 
the hotels in, on and adjacent to Grand Central Terminal. 

* . « 

DOUBLING UP, we previewed Pontiac and De Soto 
the same day. We invaded Oakland county in one of the 
new Pontiacs and on the way out had a chance to see for 
ourself how smothly the six ran. The big impression 
we got was the smoothness of operation, the silkiness of the 
engine and ease of steering. Sixty on Woodward was no 
trick at all, and the car didn’t seem to be half trying at that. 

The preview had been held up because W. A. Blees, 
vice-president in charge of sales, had been making a 12,000- 
mile trip in five weeks, talking to his dealers in all parts of 
the country. Association members lunched with President 
Reuter, Vice-President Blees and their colleagues and then 
were shown the new Cars. 

* x * 

WE WON’T GO INTO DETAILS as to what we saw, 
for A. D. N. will publish a detailed description of the line 
in a couple of days. Suffice to say, there is to be a new six 
bringing the important developments of the year to the low- 
priced field and a new eight offering the distinction of a 
V-eight performance at a list price under $850. Now we'll 
run down the list of many desirable features incorporated 
in the line: Syncro-mesh, quiet second gear, free wheeling, 
ride control, longer wheel base, increased power and high 
speed, greater economy, new and roomier Fisher bodies, 
rubber cushioning, inclosed springs and full pressure lubri- 


cation. 


* * * 


OUR LOOK AT DE SOTO was an eyeful. We confine 
our remarks to a bit of praise for the tout ensemble of the 
job Roy Peed has to sell this year. It seems to us De Soto 
is setting a pace with its rounded radiator, with the grille in 
full view, bowl type lamps fastened to the frame instead of 
being supported by the conventional tie-bar, and the full- 
crowned, one-piece, wide-sweeping fenders, that is going to 
cause a lot of talk in Grand Central Palace. It’s apparent 
that the rounded radiator comes from racing practice, for 
it has Harry Miller stamped all over it. It also is remi- 
niscent of the Metallurgique, once a prominent foreign make 
that was a leader in the high-pried field. 

* * + 

FINISHING UP A BUSY DAY, we slipped down to 
the State Theater in the evening and saw “More Power to 
You,”’ Dodge Brothers’ movie, which was exhibited to all the 
Dodge dealers and their salesmen in the recent expeditionary 
trip made by A. van Der Zee & Co. 

To my mind, this film is about the last word in educa- 
tional propaganda put out by automobile manufacturers, 
With a love story woven in to give it human interest, “More 
Power to You” proves to the dealers the dealer help given 
by the factory. Especially inspiring is the workmanlike 
manner in which the salesman in the picture does his steff, 
an object lesson for other salesmen that should rub off the 
rough edges and make them a finished product. And the 
way the dealer sold a fleet of trucks to the leading business 
house of the town shows how such sales are possible if the 
factory plan is followed out. * 

* a a 

WE’RE GOING TO SEE another competitor in the low- 
priced bracket through the invasion of a company which 
heretofore has been in the field a trifle higher up. We can’t 
let you into the secret now, but there is one company in this 
sector, but outside of Detroit, which is going to surprise you 
with its price announcement—a 112-inch wheelbase job with 
a base of $550, and a 116-inch wheelbase model at $700. 
There will be eighteen body models. 
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Direct Mail Speeds Is Service Work for Denver Shops 


Letters That Bring Results| 
Used to Bring in Busi- 


ness; Here Is How Some, 
Concerns Increased 


Their Operations 


By IRA R. ALEXANDER 

A number of automobile shops in 
Denver, Col., have speeded up their 
service departments by making use 
of direct-mail advertising. It is an 
easy matter to get the names of 
automobile owners in any city, and 
it is always a safe bet that these 
@wners, or at least a part of them. 
are in the market for some sort of 
work to be done on their cars. The 


biggest thing, however, is to get up 
letters that bring results. 


Time and | 


thought must be given the wording | 
of the service sales messages in order | 


that they will be read and bring 
business to the service department 
of a shop. 

The Luby Motor Company, 14th 
and Lawrence Streets, Chevrolet 


dealer, has put out a goodly number | 


of excellent examples of what can 


be cone with direct-mail publicity. | 


One of this firm’s letters said in 
part: 

“I stopped down on the street the 
other day where they were testing 
brakes and was interested in watch- 
ing motorists ‘step on it’ and then, 
at a given signal, jam on their 
brakes. 

“During the fifteen or twenty) 
minutes that I was watching this 
game there wasn't a single car out 

the dozens that took the test that 

owed their brakes were faulty. 
Each one of them came to a sudden | 
Stop within the limit lines. 

“It was difficult to understand, 











Short and Snappy Sale 


FREE 


=> 10to100 
SHARES OF STOCK 
NOW ACTIVE ON 


* FREE 


: New York Stock Exchange 


FREE! 


Number of 
shares given, 
away is de 
termined by 
price of car 
and the 
amount of 
money in- 
volved, Oo 


were two years ago! 


STOCKS TO BE 


= HERE IS HOW WE DO IT?*°== 


Stocks formerly sold $18 to $82 per share. Two years 
ago these stocks were worth, in.some cases, as much or 
more than the present sale price of the cars. We have 
every reason to believe that in two more years 
sooner—these stocks will be worth just as much as they 


RADIO-KEITH ORPHEUM, GRIGSBY-GRUNOW, NAT. © 
DEPT. STORES, FISK RUBBER, CONT. MOTORS, WA- 0 


We Expect 
stocks to rise 
soon. Here Is 


your chance 
to get in on 
the ground 
floor of the 
market and 
own a good 
car at 


—Or even 


GIVEN INCLUDE 


the 
same time, 





@ BASH RAILWAY, WARD BAKING CO. AND OTHERS. 9 
Comoe ———s oro po 0 OMI 


Former Sale 

Year Make and Model Price Price 
1930 Chrysler 77 Sedan. .! $1050 | $950 
1929 Chrysler 75 Sedan.. $795 3700 
1930 De Soto 8 Sedan....| $750, $700 
.| $1295 | $1150 
$875 | $315 
$415 


1931 Chrysler 8 Sedan... 
1930 Ford Touring 
1929 Nash Coupe 


Former 
Price 
$375. | 
$350 | 
$350 | 
$275 | 
$675 | 
$250 | 


Year Make and «Model 
1949 Essex Coa 

1929 Plymouth Sedan . 
1927 Buick 7-pass. Sedan | 
1926 Chrysler 70 Sedan 
1930 Chrysler 66 Sedan. .| 
1929 Ford Roadster .....| 


OTHER EXCELLENT VALUES 


1928 Ford Touring 

1928 Oakland Sport Coupe 

1920 Packard 640 Custom 
Limousine 

1028 Chevrolet Coach 


This Offer Closes at 
40 RECONDITIONED 


USED CARS TO 
CHOOSE FROM. 


1928 Ferd Town Sedan 

1930 De Soto Six 
Roadster 

1928 Peertess Sedan 

1928 Graham-Paige Sedan 


1028 Chrysler 72 Roadster 
1926 Essex Coach 
1925 Buick Coaches 

(3 to choose from) 
1927 Falcon Kaight Sedan 


Midnight, Dec. 31st 


ITIVELY THE ONLY OFFER 
Por THIS KIND EVER MADE 
IN WORCESTER. 


NEW MODELS COMING — EVERY USED CAR MUST BE SOLD! 


=%L.F.HARRIS, ""° 


CHRYSLER — DISTRIBUTORS — PLYMOUTH 


248 PARK AVE. 





ie 5-1291 


Here is how L. F. Harris, Inc., Chrysler and Plymouth distributor in 

Worcester, Mass., put over a short and snappy used car sale. Stock 

was offered with any of forty reconditioned cars, the amount of stock 
being based on the price paid for the car 


that makes use of good direct mail 
advertising. This firm recently sent 


particularly so when our brake re-| out a letter that was worded‘as fol- 
lining department here in the shop| lows: 


is busy practically all the time. But 
here’s the answer: 

“The fellow driving with poor 
brakes doesn’t have to get a test to 
tell him they need relining. Further- 
more, if his brakes won’t hold, he 
keeps away from such inspections. 
But with all that, these brake-test- 
ing occasions serve a fine purpose, 
because they impress motorists at 
large with the importance of safe 
brakes. 

“If you're not satisfied with the 
way your car handles; if it hasn’t 
the pep on the grades it should 
have; if it uses too much oil; if the 
brakes don’t take hold smoothly and 
safely, bring it in here for service 
before something happens.” 

The letter was signe? by Sam 
Luby, president of the firm. At the 
tep was filled in the name and ad- 
dress of the person receiving the let- 
ter, and it had every appearance of 
being a personal message. 

The Hart-Bergman Service, 1354 
Bannock St., is another Denver firm 


“Do you remember a few years 
ago when you used to pride yourself 
on knowing just about every car 
there was, by sight? I did, but now 
about the only cars we recognize 
outside of our own are those that 
pass us up! Isn’t it so? 

“Why? Because the modern trend 
is toward streamlines, brilliant col- 
ors, fashionable looking bodies— 
every one of them! But there are 
many real differences—you bet! The 
differences are in the ‘internal 
workin’s’—under the hood. 

“Here at Hart-Bergman’s Service 
we pride ourselves on knowing the 
Hudson-Essex peculiarities so well 
that we can handle any repair or 
servicing job on your car. Do it 
right in a minimum of time, and 
guarantee the job to ‘stand the 
gaff’ when it’s done! 

“Nothing funny about that. We 
use only first-class equipment. Our 
mechanics are thoroughly trained, 
with years of experience in Hudson- 
Essex work, to cope with any trouble 


Attention-Drawing Teaser 


WARNING! 


DON’T BUY 
A 
USED CAR 


If you anticipate buying or trading your present car thiy 
year or next, don’t do it ! ! — Until you read our adv, in The 
Sunday Courant. 


One of the largest and most prominent automobile dealers 
in Hartford is hard pressed for immediate cash on account of the 


depression and general poor 


business conditions. This dealer's 


stock of used cars is going cots be offered at an unusual and un- 


heard of price. 


$20,000 Worth—All Makes—Al] Models—All Types—Road- 
tlers, Tourings, Sedans, Coupes, Coaches at cost, less than cost 
—anu one-half their regular prices. 





w& 


THIS “BLIND TEASER” newspaper advertisement of Aaron G. 
Cohen, Inc., Hartford, Conn., dealer, drew attention to an offering of 


used car values published in the following day’s paper 





that can possibly come up in the 
operation of these motors. 

“Give us a trial. Drive it in on 
|} your way down town tomorrow, and 
let’s look the motor over. It won't 
cost you a cent for a thorough in- 
spection—it might save you a lot 
of money—we know it'll save you 
worry!” 

The Perry-Jacobs Rubber Com- 
pany, 1545 Lincoln St., put out a 
letter not long ago making a bid 
for business from women motorists. 
This communication said: 

“During the past few years more 
and more women are driving their 
own cars. On this account, tire 
service is becoming a very impor- 
tant thing. 

“We want you to know, if you are 
blessed with any of these posses- 
sions, that you can send your wife, 
your mother, your sister, your sweet- 
heart or your daugl.iter to us and be 
absolutely certain they will receive 
prompt, expert, courteous tire ser- 
vice. 

“We pride ourselves on the way 
we take care of every one who stops 
here.” 

The main thing in prepa” let- 
ters for automobile owners, asking 
for their service business, according 
to these Denver firms, is to make 
the letter interesting, to insure its 
being read, arrange short para- 
graphs, and, at the same time, fea- 
ture one or two services at a time. 
Don’t try to say too much in a let- 
ter—make it interesting, short and 
to the point. 
| 
| 
| 
| 


NEW BUICK SERVICE 
GARAGE IN ENSLEY, ALA. 
Ensley, Ala., Jan. 5.—A Buick 
service garage has been opened 
|here by Johnny Harrison, who for 
several years had been servicing and 
repairing Buick automobiles. The 
formal opening was held just prior 
to the Christmas holidays and com- 
plete equipment for proper servic- 
ing has been installed ready for all 
business. 


CHANGES FIRM NAME 


Coeburn, Va., 
wards Motor Company, Inc., has 
been authorized by the Virginia 
Corporation Commission to change 
its name to Edwards Chevrolet 
| Company, Tne. 


NEW CHEVROLET CONCERN 

Charlotte, N. C., Jan. 5.—Pyramid 
Chevrolet Company has been char- 
tered here with an authorized capi- 
tal of $100,000 by J. H. Little, E. O. 
Anderson and Fred Anderson, all of 
Charlotte. 


Jan. 5—The Ed-| 


Parts Sales by 


Atlanta, Ga. Jan, 5 (UTPS).— 
| Sales of automobile parts were some- 
| what lower in 1931 than in 1930, 
| according to department managers, 
| 
| 


| but the drop was not as marked as | 


| it was in 1930, and indications are 


| that the depression has hit bottom. | 


“We really anticipate better busi- 
ness in 1932,” says Mr. Howard, 
manager of the parts depariment of 
the Olds Motor Company, in dis- 
cussing the situation. 
of business was somewhat lower in 
1930, but I do not believe that 1932 
will see any further drop. Instead, 


be a slight increase in business dur- 
ing the coming year.” 

A similar view is taken by Mr. 
Cook, manager of the parts depart- 
ment of the Boomershine Motor 
Company. 

“Our business,” says Mr. Cook, 
“has been holding steady for the 
past six months, and there is every 
indication that 1932 will equal or 
exceed the business done in 1931. 
We are selling parts to retailers 
throughout the southeastern terri- 
tory, and we find business every- 
where holding steady. I do not 
think we shall have any serious 
losses during the coming year, nor 
do I think there will be any great 
increase in business.” 

The parts department of the 
Harry Sommers Motor Company, 





“The volume | 


I think it probable that there will | 





Atlanta Car 


Dealers 1 in 1931 Below 1930 


indicating that the depression has 
‘slowed up’ somewhat, and perhaps 
hit the bottom.” 

Parts department managers do 
not report much more of a trend 
toward machine shop operation. 

As for collections, more and more 
departments have been put on a 
cash basis, and where credit is 
granted, the manager is extremely 
careful to secure a good credit 
rating and to follow up his céllec- 
|} tions earefully. Most of the dee 
partments are in a position to de- 
mand cash or prompt settlement of 
} accounts, where out-of-town busi- 
ness is done, and there is little dis- 
|; position to let accounts drag along 
in order to hold them. 

All in all, indications are that the 
parts business has reached the bot- 
tom of the depression and that a 
Slow but definite improvement may 
| be expected. 


BOSTON HUPMOBILE 
BOOSTS SERVICE 
ON ITS USED CARS 


Servicing of cars is followed up as 
an immediate adjunct to the sale of 
a new Hupmobile by the Boston 
Hupmobile Company. Immediately 
a customer buys a Hupmobile, hav- 
ing traded in another car for it, the 








dealing in Chrysler, reports a slight | Manager Of the service department 


drop in business during 1931, but 
also believes bottom has been hit 
“Our parts business,” 
manager of this department, “was 
somewhat lower in 1931 than it was 
in 1930, but there was not so much 
of a drop between the two years as 
there was between 1930 and 1929, 


600 CHEVROLET MEN 
WILL MEET ON JAN. 25 


Charlotte, N. C., Jan. 5,— Six 
hundred dealers and salesmen of 
Chevrolet Motor Company's selling 
organization in North and South 
Carolina will assemble here January 
25, when the 1932 drive for new car 
sales will be started forma !y in the 
territory by the company 

The convention, which is held 
here annually by the Chevrolet o7- 
ganization, is the biggest event of 
the automotive trade in point of 
attendance held in the state. 





DEALER SELLS 41 USED 
CARS DURING DECEMBER 


Fort Dodge, Ia., Jan. 5.— Used 
automobile sales averaged better 
than one a day during the month 
of December, a total of forty-one 
being sold during the month by the 
Swaney Motor Car Company, 728 
1st Ave., North. The used auto- 
mobile sales rooms of the firm have 
a special department on the second 
floor of the firm’s building. 





says the 


sends a personally signed letter sug- 
gesting regular greasing and inspeoe 
tion, brake testing and wheel aligne- 
ment service for the new owner. 
This letter reads as follows: 

“Our used car department had ad- 
vised us that you have purchased @ 
Hupmobile. It is our desire that you 
get the best service possible from 
your car, 

“We have applied to our service 
the ‘Chinese doctor’s plan.’ Proper 
greasing and inspection will prevent 
expensive repairs. Our new brake- 
testing and wheel-aligning machines 
are truly wonderful in checking 
brakes and preventing excessive tire 
wear. These machines are for your 
own free use. You may check the 
brakes and wheel alignment as 
often as you wish, as the machines 
are fully automatic. You simply 
drive over the platform and take 
the reading from the illuminated 
dial. 

“You will surely have many ques- 
tioms concerning the care of your 
car, and our service men will be 
pleased to answer them. 

Care Will Save Your Car 

“Inquire aout our special oiling 
and special greasing service. Have 
your car, brakes, motors and lights 
inspected periodically. 

“It has been our experience that 
people who have their cars ine 
spected at definite periods get the 
most satisfaction and drive more 
economically than negligent owners. 
Please ask for the writer when you 
call.” 
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FIRST VIEW OF 


1932 MODELS! 


THIRTY - SECOND NATIONAL 


AU 


TO 


SHOW 


JANUARY 
9 to 16 


(except Sunday) 


Opens 


Saturday 
at 2 P. M. 





A New MOTOR CAR ERA ARRIVES! Never 
before so many improvements — never before 
such remarkable price valucs. Forty-three ex- 
hibitors of cars and commercial vehicles — 300 
models—Modish bodies— Modern accessories. 
Shop Equipment section open to public after 5 P. M. 


HOURS: Saturday, 2 P. M. to 10.30 P. M. 
Beginning Monday, 10 A. M. to 10.30 P.M. 


ADMISSION 75c 


GRAND CENTRAL PALACE 


Lexington 


Avenue and 46th Street, New York 
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Motoring Out of the Valley 


RIENDLY words from a source other than one’s own 
house are always pleasant. In a recent radio broad- 
cast Charles R. Hook, president of the American Rolling 
Mill Company, handed the automotive industry a compli- 
ment that will take some living up to, though we believe it 
can be done. 

“With the turn of the year we are all hopeful of better 
business,” said Mr. Hook, “and many eyes are focused on the 
automobile industry as the ‘bellwether’ to lead business back 
into channels of prosperous times. 

“The automobile is not a luxury—it is a necessity. It 
has made it possible for us to live in more congenial sur- 
roundings, away from crowded districts. It has given 
breadth to life and expanded the horizon for individuals and 
families alike. 

“This month will see the great automobile shows teem- 
ing with crowds to view the industry’s new models, tempt- 
ing in new line and color. Never in the history of the auto- 
motive industry has there been so much value offered at so 
little cost. Never have automotive geniuses applied them- 
selves to the creation of physical comfort and perfected 
mechanism with greater success. 

“The automobile, with its flowing robes of lacquered 
beauty, beckons the world to a returning prosperity. The 
great automobile industry consumes 18 per cent. of all the 
steel ingot production in the United States, 40 per cent. of 
all the sheet steel, 80 per cent. of all the gasoline, 84 per cent. 
of all the rubber, 73 per cent. of all the plate glass, 26 per 
cent. of all the nickel, 31 per cent. of all the lead, 58 per cent. 
of all the upholstery materials, 17 per cent. of all the hard- 
wood lumber, 37 per cent. of all the aluminum, 15 per cent. 
of all the copper, 23 per cent. of all the tin and 15 per cent. 
of all the cotton. 

“If we convert these figures into man hours of labor, 
we quickly get a realization of the tremendous influence of 
automobile sales on the prosperity of the nation. 

“Think of the tonnage that will move over our railroads 
from the supplying industries just mentioned to the auto- 
mobile factories and parts makers, and think of the pur- 
chasing power of our great transportation lines thus brought 
into action to start the employment of labor in the great 
economic family dependent upon the railroad dollar. 

“It is natural for mankind to resist the inroads of 
depression with general curtailment of buying. However, 
we generally go too far in this respect during trying times 
like the present, and our caution becomes the boomerang 
that stops the purchase of our own goods and services. 

“The best investment any man can make, who can do 
it, is to buy that new automobile. Remember, when you 
buy your new automobile, you start a tremendous cycle of 
man hours of labor in many of the basic industries of 
America. 

“Let’s face the economic situation with a new faith, 
that if every one who needs and can buy a new automobile, 
a new radio, a new refrigerator or a new anything, and will 
do so, the increased prosperity from such a concerted move- 

ment will more than pay each one of us individually for that 


purchase, and it will place us well on the road to business 
recovery. 

“So, let’s use the marvelous, modern automobile to ride 
out of the valley of depression on to the broad highway of 
better times.” 
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Los Angeles Dealers’ Group 


Set for Their Annual Show 


The nineteenth annual automo-; with the consequent betterment in 
bile show of the Los Angeles Motor 
is sched- 
uled for January 9 to 17, inclusive, 
Reeve Gartz- 
mann, chairman of the show com- 
The dealers’ committee ar- 
ranging the details of the exposi- 
Cc. 8. 
Brokaw, Guy Tucker, George Pelton 
Burt Roberts, 
executive secretary of the associa- 
tion, will serve as manager of the 


Car Dealers Association 
it is announced by 
mittee. 
tion consists of Gartzmann, 


and A, W. Crossman. 


show, as in past years. 


The show will be held in the exhi- 
bition hall at the corner of Wil- 
shire Boulevard and Fairfax Ave- 
Two schemes of interior dec- 
orating will be used, one-half of the 
display hall to have green silk side 
with green cloth overhead, 
the 
other half will have yellow silk side 
drops with yellow cloth overhead 


nue. 


drops, 


with silver trimming; while 


and gold trimmings. 


An increased budget was ordered 
by the dealers for the coming show, 
the local automobile men believing 
that an aggressive exposition of the 
1932. models will be reflected by a 
greater public interest in the cars, 


| COMING EVENTS | 


ee 


JANUARY 


9-16—New York City. Nationa! Automobile 
Chamber of Commerce. 
Automobile Show 

9-16—San Francisco. Annua! Automobile 
Show, West Coast-San Francisco 
Motor Car Dealers Association. 

9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Crr 
Dealers Association 

11-14—Detroit, Mich. American Roac 
Builders Association, twenty ninth 
convention and show. 

14—New York City. Society of Auto- 

motive Engineers, annua’ dinner 
Pennsylvania Hotel. 

16-18—Detroit, Mich. Nationa! lire Deal- 
ers Association, annua! meeting. 

16-23—Newark, N. J 
Dealers’ Association’s annual show 

16-23—Buffalo. N. ¥. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc.. i74th Regiment 


Armory 

17-23—Cincinnati, Automobile show of Cin- 
cinnati Automobile Dealers’ Asso- 
ciation 

16-23—Milwaukee. Annua! Automobile 
Show, Milwaukee Automotive 


Trades, Inc 
16-23—Omaha, Neb. Annual! show, Omaha 
Auto Traders Association 
18-20—Chicago. National Wheel and Rim 
Association, Edgewater Beach Hotel, 
convention. 
18-23—Philadelphia, Pa. 
Trade Association, 
18-23—Portland, Me. Annuai Automobile 


Show. 
18-23—Brooklyn, N. ¥. Brooklyn Motor 
Vehicle Dealers’ Association, show. 
18-23—Louisville, Ky. Louisville Automo- 
bile Dealers’ Association, show 
Garland Lea, manager. 
18-23—Rochester, N. ¥. nnua! Automo- 
bile Show, Rochester Automobile 
Dealers Association, Inc. 
21-24—Dubuque, Ia. First Annual Auto- 
mobile Show, Dubuque Automobile 
Dealers’ Association. 
23-28—Columbus, O. Annual Automobile 
Show, Columbus Automobile Deal- 
ers Company. Auditorium, 
22-30—New York. National Motor 
Show, Grand Central Palace. 
Mich. Annual show Con- 
vention Hall 
23-30—Baltimore. Annua! Automobile Show. 
23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication. 
23-30—Pittsburgh. Annua! automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 
25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting. 
Bok Cadillac Hotel. 
25-30—Paterson, N. J. Annual Automobile 
Show, Paterson Auto Trade Asso- 
ciation, Armory. 
25-31—Seattle, Wash. Annual Automobile 
Show, Seattle Automobile Dealers’ 
Association, Civic Auditorium. 
30-Feb. 6—Washington, D. C. Washington 
Automotive Trade Association, show. 
40-Feb. 6—Clevelana. Annuai Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
30-Feb. 6—Chicago, Ul Nationa! Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 
30-Feb. 6—Chicago, Ul, 
Hote] Drake. 
FEBRUARY 
4-6—Springfield, lil. Annual! Automobile 
Show, Springfield Automobile Deal- 
ers Association, State Arsenal. 
6-13—St. Paul. Annua) Automobile Show 
St. Pau! Automobile Dealers (nc. 
7-13—St. Louis. Annua] Automobile Show, 
St. Louis Automobile Dealers Asso- 


show. 


Boat 


Automobile Salon 


ciation. New Mart Building 

10-13—-Trenton, N. J. Annual Automobile 
Show, Trenton Automobile Trae 
Association. 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show. 
Ear] G. Henry, Mgr. 

13-20—Kansas City, Mo. Annua! Auto- 
mobile Show. Kansas City Motor 
Car Dealers’ Association. Americar 
Royal Building. 

13-20—Los Angetes, Cal. 
Hote} Biltmore. 

17-21—Pecoria, Ill. Automobile Show. 

2%-March 5—San Francisco, Cal. Au‘cmo 
bile Sa'on Palace Hotel 


Automobile Salon 


MARCH 
3- 5—Gary, Ind. Automotive Trade Asso- 
ciation, annual show. A. H. 


Travers, chairman. 





Nationa! 


Newark Automobile 


Philadelphia Auto 
































sales, 


tional automobile show 


marked degree than in past years 
Mindful of that advantage, the dea!- 
ers are spending more this year 
than last, and are not sparing ex- 
pense or effort to make the 1932 
auto show an outstanding one. 

An area of 120,000 square feet will 
care for the exhibits, which include 
more than thirty lines of passenger 
cars, a number of trucks, twenty- 
five accessory lines and three lines 
of airplanes. The displays of the 
various passenger car models will, 
of course, be augmented by special 
show displays being prepared by the 
factories, and due here in time for 
the show’s opening. 

City and state officials have as- 
sured the show committee that they 
will be on hand for the opening 
ceremonies on Saturday, January 
9. The evening of Thursday, 
January 14, will be “Motion Pic- 
ture Night,” at which time a galaxy 
of famous motion picture personali- 
ties from Hollywood studios will at- 
tend the show. Studio officials are 
working with the dealers’ committee 
on a program of unusual merit for 
that evening, which is expected to 
be one of the highlights of the en- 
tire show. 


SPRINGFIELD A. D. A. 
PLANS 17TH CAR SHOW 


Springfield, Mass., Jan. 5.—The 
17th annual automobile show, under 
the auspices of the Springfield Au- 
tomotive Dealers’ Association, will 
be held in the Auditorium during 
the week of January 25. This year 
a change will be made in the time 
for opening the show, as the public 
will be admitted at 2 o’clock on the 
first day instead of 8 o’clock in the 
evening, as heretofore. 

The 1932 show committee consists 
of F. X. Pion, F. L. Sanford, V. M. 
Catok, C. E. A. Cameron amd Don- 
ald MacDonald. Harry W. Stacy, 
secretary of the association, who has 
managed these shows ever since the 
inception of the dealers’ association, 
will be in charge of the exhibit 
again this year. 

As in years past, the Springfield 
show will contain the latest models 
of the leading lines of motor cars 
manufactured in this country, and 
coming so soon after the New York 
show, many models that were ex- 
hibited in the metropolis will be seen 
here. Most of the local dealers will 
go to New York show next week 
and will make arrangements to have 
some of these show cars grace their 
exhibits in the Auditorium. 


SILVER JUBILEE SHOW 
PLANNED IN HARTFORD 


Hartford, Conn., Jan. 5.—The 
twenty-fifth annual automobile 
show, marking the silver jubilee 
celebration of the Hartford Auto- 
mobile Dealers’ Association, will be 
held at the State Armory on Broad 
Street January 23-30, it has been 
announced by Arthur Fifoot, execu- 
tive secretary, who will be show 


With the Los Angeles show open- 
ing on the same date as the na- 
in New 
York, when a number of lines will 
have their premiere showing, it is 
expected that the public response 
to the local show will be of a more 








manager. 

Allen R. Nielsen of John P. Niel- 
sen & Sons Company, is chairman 
of the show committee. Other mem- 
bers of the committee include 
George Bennett of Franklin-Ben- 
nett, Inc.; Harry C. Hine, Jr., The 
A. C. Hine Company, and Lucius H. 
Elmer, dean of Hartford automobile 
dealers and president of the Elmer 
Automobile Company. 


CHARLOTTE PLANS SHOW 

Charlotte, N. C., Jan. 5.—Automo- 
bile dealers of Charlotte will join 
next month to present to the people 
of this section an automobile show, 
in which the latest models of the 
outstanding companies will be ex- 
hibited. The show will be held in 
the Armory Auditorium on Febru- 
ary 17-20. 











KEEN INTEREST SHOWN 
IN NEW MODELS IN N. J. 


Newark, N. J., Jan. 5.—Keen pub- 
lic interest in the 1932 motor car 
models is’ revealed by inquiries at 
the showrooms of Newark distribu- 


tors. 
Claude E. Holgate. manager of the 


Newark Automobile Trade Associa- 
tion and in charge of the annual 
Newark show, reported this yester- 
day, after conferences with the show 
committee, who unanimously stated 
that never before had they seen 
public interest so whetted by re- 
ports which have come from the 
factories of the new models which 
will be incorporated in the record- 
breaking display in the 113th In- 
fantry Armory in the week of Jan- 
uary 16 to 23, when the Newark 
show signalizes its twenty-fifth an- 
niversary by the most impressive 
display it has ever assembled. 

Arrangements for that show are 
now virtually complete and include 
a range of action models and 
stripped chassis, etc. 

The Newark show headquarters, 
now in the Chamber of Commerce 
Building, will be moved to the 113th 
Infantry Armory a few days before 
the opening of the display on Jan- 
uary 16. At present they are the 
scene of conferences of show dec- 
orators, designers of booth displays, 
lighting engineers, specialists in 
motor boat display and experts in 
the arrangements of motor car ex- 
hibits. 


J. C. MAHAN HEADS 
KNOXVILLE A. D. A. 


Knoxville, Tenn.,. Jan, 5—J. C. 
Mahan, president of J. C. Mahan 
Motor Company, was unanimously 
elected president of the Knoxville 
Autom%bile Dealers Association at 
the annua] meeting held at Andrew 
Johnson Hotel, and will preside over 
the destinies of that body for 1932. 
Other officers elected: L. C. 
Sienknecht, first vice-president; J. 
C. Howerton, second vice-president; 
Harry T. Poore, attorney. Board of 
directors: J. C. Mahan, H. N. Jusius, 
J. B. Kelly, L, S, Sienknecht J. C. 
Howerton, B. H. Adcock, H. C. Bu- 
chanana, R, T. Clapp and Harry 
T. Poore. B. H. Adcock is retiring 
president and his administration 
Saw many forward movements in 
this important east Tennessee mar- 
ket, President Mahan will become 
nominal leader in the sponsorship 
of the annual automobile show, 
which will be held at the Western 
Avenue Tobacco Warehouse March 7. 


SPRING SHOW PLANNED 
Manchester, Conn., Jan. 5.—The 
automotive division of the Man- 
chester Chamber of Commerce is 
making plans for an automobile 
show to be staged at the State: 
Armory in March or April. Eleven 


car dealers and sixteen accessory 
firms have already signed for space, 
it is announced. 


ECONOMY 


Luxury . . 
Convenience 


THE LEXINGTON 
HOTEL is located 
in the heart of the 
Fifth Avenue Hotel 
Center. Adjacent to 
Grand Central and 
Grand Central Pal- 
ace where the Au- 
tomobile Show will 
be held January 
9th to 16th, within 
easy reach of the 
smart shops and 
the new Broadway 
shows. 


$350__s 4 556 


SUITES, Parlor, Bedroom and Bath 
(One or two Persons) $9, $10, $12 


801 ROOMS. Each with private 


ce water, mirrored doors. 


bath (tub and shower) circu'ating 
The 


LEXINGTON 


LEXINGTON AVE. 
AT 48TH STREET 


. TEL 


ame NEW YORK CTY 


Frank Gregson, Mgr. 
J. Leslie Kincaid, Pres. 


Direction of American Hotels Corporation 




















+ \AUTOMOTIVE DAILY: NEWS,.WEDNESDAY,:. JANUARY 6, 1932 


Hupp Line Includes 
Two Eights and a Six 


(Continued from Page 3) 


tion, in which the frame and body 


members are bound together to 
make a firm structure. The eights 
have hypoid rear axles. The 


transmissions are rubber mounted 
Fenders are of a new individually 
mounted type. Worm and roller 
steering is used on these chassis. 


An oi] temperature regulator is 
fitted. 
The engine of the six-cylinder 


model 216 has a bore and stroke of 
3% by 4%, giving a piston displace- 
ment of 228.1. The taxable horse 
power rating is 27.34, and the engine 
develops 75 brake horse power at 
3,200 r. p.m. Four-point suspension 
is used. Pistons are Bohn aluminum 
of the invar strut type. The crank 
shaft is counterweighted and is car- 
ried on four main bearings. 

Force lubrication is used to the 
main bearings, connecting rods 
wrist pins and cam-shaft bearings, 
with a Purolator in the line. The 
capacity of the oil reservoir is six 
quarts, Chassis lubrication is by 
Alemite-Zerk pressure gun, 

The carburetor 
down-draft instrument, fed by a 
Stewart-Warner pump. An A. C. 
air cleaner is fitted. The fuel tank 
holds 15% gallons. 

The radiator is a McCord cellular, 
with the capacity of the cooling sys- 
tem 314 gallons. Auto-Lite ignition 
is used, with a Willard battery. 

The clutch is a Borg & Beck, with 
molded asbestos facing material. 

The transmission is a Warner, with 
three forward speeds. Second and 
third gears are syncro-mesh. The 
free-wheeling units act on al] for- 
ward speeds, being controlled by a 
button on the dash. 

The rear axle is a Spicer of the 
semi-floating type. Final gearing 
is spiral beval. The gear ratio is 
4.545. The four wheel brakes are 
Midland mechanical, with a total 
foot-braking area of 261 square 
inches. 

The wheel base of the 216 is 116 
inches. The tire sizes are 18 by 5.50. 

The series 222 is the smaller eight, 
the engine having a bore and stroke 
of 212 by 45%, giving a piston dis- 
placement of 250.7 cubic inches. The 
taxable horse power is 27.61, and the 
engine develops 93 brake horse power 
at 3,200 r. p. m. Four-point suspen- 
sion is used, with rubber mountings 
all around. The pistons are Ray- 
Day aluminum alloy of the split- 
skirt type. Two compression and 
two oil rings are used. 

The crank shaft has eight coun- 
ter-weights and is carried on five 
bearings. A Lanchester vibration 
dampener is fitted. 

Pressure lubrication is used to 
main bearings, cam-shaft bearings, 
connecting rods and wrist pins. A 
Purolator is fitted for cleaning the 
oil. A Harrison oil cooler regulates 
the temperature of the lubricant. 

Stromberg dual carburetors are 
used on this model, of the up-draft 
type. A Stewart Warner pump feeds 
the fuel from a 20%-gallon tank. 
An A. C. air cleaner is placed in the 
line. 

The ~-shaped McCord radiator is 
an innovation. The cooling system 
contains 51% gallons of water, and 
temperature is controlled by a ther- 
mostat. 

Auto-Lite ignition is 
with a Willard battery. 

The Borg & Beck clutch is insu- 
lated with rubber, and the facing 
material is molded. 

The transmission is a Warner unit, 
with three speeds forward The 
gear ratio is 4.36 in high. Second and 
*hird gears are syncro-mesh. The 
free-wheeling unit is that of Warner 
gear and permits free wheeling on 
all forward speeds. The transmis- 
sion unit is mounted on _ rubber. 
Universal joints are the product of 
Universal Products. They carry 
needle-type roller bearings, designed 
to do away with the need for lubri- 
cation. 

The rear axle is a Hupmobile de- 
Sign by Brown-Lipe. It is a semi- 
floating unit with hypoid final gear- 
ing. The gear ratio is 4.36. The 
axle is tilted at about 45 degrees 
to give additional road clearance. 
The front axle is a tubular member. 

Steeldraulic mechanical brakes 
are used with a total braking area 
of 286 square inches. The semi- 
elliptic springs in the. rear have & 
, length of 5714 inches. Front springs 


employed 





is a Stromberg | 


are forty inches long. Rubber bush- 
ing spring shackles are used. 

The steering on the eights is a 
new worm and double roller type 
manufactured by Gemmer. 

The frame construction used on 
these new Hupp eights is interest- 
ing. An X-type cross member is used 
to bind together the front and rear 
sections of the body. In connection 
with this there is a roof structure 
built to obtain stiffness. A truss to 
hold together the front end is 
placed in the cowl. Braces in the 
Shape of inverted V-pieces are 
placed on each side. The rear is 
bolted to the back of the cowl and 
the front of the structure joins the 
frame. The tops of the V-pieces are 
bolted to two steel rods, which ex- 
tend forward from the sides of the 
cowl to the radiator, where they are 
bolted together in another triangle. 
Two other steel rods are brought 
forward from the top of this tri- 
angle and are bolted to the front 
cross member next to the side rail. 

The wheel base of the series 222 








is 122 inches. Tire sizes are 17 
by 6. 

The Hupmobile series 226 is pow- 
ered with an L-head eight-cylinder 
engine, with a bore and stroke of 
3s by. 4% inches, giving a piston 
displacement of 279.9. The taxable 
horse power is given as 30.01, and 
the engine develops a brake horse 
power of 103 at 3,200 r. p.m. The 
standard compression ratio is 5.475 
to 1. Four-point suspension is used 
with rubber blocks. 

The engine follows the general 
design of that of the 222 series, ex- 
cept for dimensions of the indi- 
vidual parts, until the clutch is 
reached. Here a Long clutch is sub- 
stituted for the Borg & Beck. 
Springs are used to eliminate vibra- 
tion instead of rubber. 

The transmission is manufactured 
by the Detroit Gear and has three 
speeds forward. The gear ratio in 
high is 4.36. Second and third gears 
are syncro-mesh. The free-wheel- 
ing unit is by Detroit Gear and gives 
free wheeling on all forward speeds 
A button on the dash controls the 
free-wheeling operation. This series 
also has the needle-type _ roller- 
bearing universals made by Uni- 
versal Products. 

The rear axle of the series 226 
has hypoid final gearing, with a 4.36 
ratio. Tire sizes are 17 by 6.50. 


Springs are the same as in the 222 








chassis. The Gemmer worm and 
double roller steering is also used. 
Steeldraulic brakes are used on all 
four wheels, with a total foot brake 
area Of 286 square inches. The 


same type of frame construction is | 


used as in the series 222. 


HUNT ROCKNE FACTORY 
REPRESENTATIVE IN N. Y. 


New York, Jan. 5.—C. M. Hunt, 
factory representative here for the 
Rockne Motors Corporation, is lo- 
cated at 1860 Broadway, the Rockne 
sales headquarters in New York. 

Mr. Hunt’s activities in the auto- 
mobile field in New York date back 
to 1910, when he became associated 
with the Lozier sales organization. 
He later joined the Hudson Motor 
Car Company, managing the Bronx 
and Brooklyn branche. for the lat- 
ter company. Subsequently he was 
appointed retail sales manager for 
the Hulett Motor Car Company, 
Chandler distributor. 

When the Hulett organization dis- 
continued business Mr. Hur.t became 
wholesale representative for Willys, 


and more recently handled whole- | 


sale sales for the Franklin company. 
He resigned this position to assume 
his present duties with the Rockne 
Motors Company. 





FEDERAL IS - 
WITH THE GREATEST TRUCK VALUES 
AND INNOVATIONS IN ITS HISTORY ! 


ASSENGER car dealers—here is your opportunity. You have the sales and service 

facilities to handle trucks as well as passenger cars. You have the inside track on 
certain deals—for many of your customers are also possible truck buyers. And now 
Federal offers you with unusually attractive discounts a line of trucks and two new 
sensational leaders that will enable you to sell every prospect on your list. Split 
your overhead—and make more money by taking on Federals. Spend an hour with 
Federal at the Show—actually see and hear what Federal has to offer you. 


7 
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N. J. LICENSE RECEIPTS 
IN 1931 TOP YEAR AGO 


Trenton, N. J., Jan. 5.—The Motor 
Vehicle Department reports total re~ 


ceipts for 1931 registrations and 
jlicenses aggregating $15,680,780.48, 
which was $554,000 in excess of those 
for the previous year. Receipts from 
the gasoline tax at the close of busi- 
ness October 31 from January 1 last 
|totaled $14,557,598.76, as compared 
with $9,211,441.19 for the correspond- 
ing period last year. The large in- 
crease is due to the increase of the 
tax to 3 cents a gallon on gasoline, 
which went into effect December is 
1930, 


TRUCK COMPANY CHARTERED 


Stamford, Conn., Jan. 5.—Incor- 
poration papers have been filed for 
the Motor Freight Clearing House, 
Inc., with authorized capital of 
$50,000, of which $2,000 is paid in. 
The concern will conduct a general 
trucking __ business. 


LEASES FOR EXPANSION 
Waukon, Ia., Jan. 5.—The M. & 


L. Chevrolet Company has leased 
the John H. Hager Building and 
will cater to all with service, stor- 





age and deal in used automobiles ag 
well as handling the Chevrolet line. 





Federal offers good truck salesmen an excellent selling opportunity. It’s more advantageous to sell these Federal leaders than to compete against them. 





F. O. B. DETROIT 


This truck is of All-Truck construction—72 horse- 
power motor—full floating rear axle—4 speed trans- 
mission—6 inch frame—4-wheel hydraulic brakes, 
etc., are exclusive truck parts engineered and built 
exclusively for truck service. This truck is sensational 
not only because of the price but because of the 
actual truck value which the small investment buys. 


FEDERAL MOTOR TRUCK COMPANY, 5798 Federal Avenue, DETROIT, MICHIGAN 
Space at Show: Section N—Third Floor 


Headquarters during Show: 


Hotel Commodore 


N E W 1%-TON 6-CYLINDER AT N E * 3-TON G6-WHEELER AT 


095 1050 





AND UP F. O. B. DETROIT 


This truck has been making truck history. It has 
many patented and exclusive features. Six wheels, six 
brakes (large effective hydraulic brakes on all six 
wheels). Double rear springs—remarkable rear end 
flexibility and easy riding. Trunnion pins automat- 


ically lubricated by patented 


built-in reservoirs. 4 


and 6-cylinder chassis—single and dual drive; 





TRUCKS, CABS 4° BODIES 


Federal manufactures a complete line of good trucks for every need. Worm, bevel and double 
reduction drive—4 and 6-wheel models—1¥ to 7\4-ton capacities— priced from $695 up. 
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F. B. Stearns Develops 


Aluminum 


Cleveland, Jan. 5—A new type 
of Diesel built chiefly of 
aluminum and aluminum alloys, is | 
being demonstrated here at the lab- 
oratory of Frank B. Stearns, at the 
rear of his home, 15830 South Park 
Boulevard. Sieains, who for many 
years manufactured the Stearns 
automobile, has worked on this new 
engine for twelve years. 

The new motor, having eight 
cylinders developing 120 horse pow- 
er, can be used in trucks, in air- 
planes, in ships or in small indus- 
trial plants, says its inventor. He 
believes it will fill a special need 
where water is scarce or where elec- 
tric power is not at hand. 

The fundamental Diesel principle | 
is ignition cf the fuel by injecting | 
jt, in vaporized form, into tre cylin- 
der at the instant that the air in 
the cylinder has become heated by 
compression to a temperature that 
will fire the oil. The inventor claims 
that in his motcr there is a saving 
of time and a direct gain of power 
because of the fact that the engine 
exerts power on the crankshaft 
every time a piston comes around. 
In the typical gas engine, he points | 
out, the piston is actuated by explo-| 
sion only cnce in two round trips} 


HENRY & WRIGHT 
ADDS TO ITS LINE 


engine, 





| pistons. 


Diesel Engine 


over its course. Half the time, 
adds, it is acting as a power pump 

“One thing I feel sure about,” says 
Inventor Stearns, “and there are 
opinions of many far-sighted engi- 
neers to agree with me, is that the 
engine of the future is the injec- 
tion engine. There will be no cx- 
ternal mixing of air and fuel, All 
carburetion will be effected within 
the cylinder. This, I think, is a long 
step toward what we are to have 
before many years pass.” 

The new engine consumes about 
0.42 pound of fuel to the horse- 
power hour, against about 0.6 
pound for the average gasoline en- 
gine, the inventor estimates. 

Every one of the eight cylinders 
is paired so that it operates two 
The block is almost vibra- 
tionless. A pencil or pen can be 
stood on end upon the block, re- 
maining unmoved, while the engine 
is operated. 

Cylinders are elbow-shaped. The 
engine looks very much like two 
V-type eights set one above the 
other, with one upside down. Oil 
is pumped into the apex of the 
cylinders just as the two pistons 
are coming together. The exhaust 
gas is expelled through ports mid- 
way down the cylinder wall in the 
path of the lower piston while a 
low pressure air pump forces fresh 
air into a smilira port midway up 
the path of the upper piston. 

“I do not expect to organize a 
company to manufacture the en- 
gine,” says Mr. Stearns, “but prefer 
to have it manufactured by some 
one in the Diesel engine field at the 
present.” 

Many notable automotive engi- 
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HENRY & WRIGHT all-steel, 
knuckle-joint press 


The Henry & Wright Manufactur- 
fing Company, Hartford, Conn., has 
made a number of additions to its 


——— 











restful hotel, Be: 
only three & 
blocks from 
Grand C en- 


tral Palace. 
RATES 
Single $4.00 
Double $7.00 
MADISON AVE. 
AT FIFTIETH STREET 


H OTE L 








NEW. WESTON 


neers were present at the first 
demonstration of the new engine. 








line of all-steel presses, The addi- 
tions to the line are of the double 
crank, straight sides type of presses, 
horning types, straight sided knuckle 
joint presses, double crank over- 
hanging gap frame presses, and also 
Special presses of several types. 
These are in addition to the former 
line of inclinable and single crank 
straight sided types, 

Almost all of the single crank, 
double crank and knuckle } int 
presses are of the shrunk-in tie rod 
type, although a number of these 
presses have been built with solid 
frames where special tooling or 
other conditions warranted, All 
welded units are made from steel 
plates of special welding quality. 

The press illustrated herewith is 
a 200-ton knuckle-joint type. This 
press has a solid frame to keep the 
right-to-left overall dimension at a 
minimum for the required die space. 
The slide and wedge block of this 
press are fabricated steel units to 
obtain maximum rigidity for intri- 
cate coining operation. Design of 
the slide is half an inch. Continu- 
such a nature that the length of the 
guide ways is approximately 50 per 
cent. longer than is customary on a 
press of this capacity. This is se- 
cured without increasing the over- 
all height of the press. 

The press has a half-inch stroke 

and a speed of sixty-five strokes per 
minute. The wedge adjustment of 
the slide is half an inch. Continu 
ous forve-feed lubrication is sup- 
plied to the hardened and ground 
alloy steel pins and link linings. 
Finished pads are supplied on the 
frame so that the user can mount 
special feeds previously used on a 
cast iron frame press. 
The Henry & Wright Manufactur- 
ing Company also supply welded 
steel frames for all types of presses 
to replace broken cast iron frames. 
The steel frames are machined to 
use shaft slide and other parts of 
the old presses. 


PARTS COMPANY EXPANDS 


Waterbury, Conn., Jan. 5.—The 
replacement department of C. S. 
Mersick & Co., New Haven wholesale 
nouse, has been taken over by Kap- 
lan Bros., automotive jobbers, of 
337-329 East Main St., this city. The 
purchase of the Mersick stock 
greatly increases the number of 


lines carried by the Kaplan concern. 
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New 114 


FEDERAL TO EXHIBIT | 


TWO NEW MODELS AT 
REDUCTION IN PRICE 


(Continued from Page 3) 


tires are 6.00/20-6-ply balloon front 
and 32x6 single high pressure, rear 
mounted on ventilated disc-type de- 
mountable wheels. Dual rear tires 
are available at slight extra cost. 
Large, graceful crown fenders and 


a beautiful chromium-plated radi- 
ator make an unusually attractive 
chassis. 

The new 5 and 6 ton models, de- 
signed for rapid cross-country trans- 
portation and other heavy-duty 
service, supersede the former 4 to 5 
ton Federals. Heavier construction 
throughout, larger motor, larger tires 
and many other new features, plus 
greater capacity, are furnished at 
lower list prices. 

Some idea of the size of these | 
new 5 to 6 ton Federals can be| 
gained from their measurement of | 
5 feet 3 inches from the ground to 
the radiator cap. Extra heavy con- 
struction is carried out in all units 
of these trucks including 14-inch 
clutch; 2-range, 7-speed transmis- 
sion; full floating double reduction 
type rear axle with new high trac- | 
tion differential; hassive pressed | 
steel frame with fish plates having | 
a maximum dept of 144 inches; | 
extra heavy, high grade alloy steel 
springs and _ auxiliary springs; 
heavy tubular radius rods; 7}2- 
inch channel steel front bumper; | 
heavy 10-stud ventilated disc type 
demountable wheels, single front | 
and dual rear, equipped with 9.75-20 
balloon tires. | 

Power is supplied by 4% -inch | 
bore by 44-inch stroke overhead 
valve six cylinder 7-bearing engine 
with dual ignition. A high degree | 
of traction results from this power, 
due to the new high traction differ- 
ential, which transmits power to 
the driving wheels in proportion 
to their traction. The loss of trac- 
tion by one rear wheel is offset by 
additional power being applied to 
the wheel having traction—a solu- 
tion to difficult operating conditions 
caused by ice, sand, mud, etc. 

Other outstanding features of 
these new models are the Federal 
Patented Reservoil oiling for spring 
pins and spring cross shafts; roller 
bearing steering gear; improved 
mounting of battery and tool box 
back of the running board shields. 
A new and distinctive type 
chromium-plated radiator, large 
chromium-plated head lamps, twin 
electric horns, a long hood with 
Straight line cowl and extra large 
fenders contribute to the appear- 
ance of these trucks. 

To meet all operating conditions 
the 5 to 6 ton Federal models are 
built with Westinghouse four wheel 
air brakes or four wheel hydraulic 
brakes with vacuum booster. Front 
and rear brake drums are heavy 
alloy cast iron. Available wheel- 





bases are 153 inches, 165 inches, 
177 inches, 185 inches, 195 inches, 
213 inches, 231 inches and 249 
inches. 


FORD EDGEWATER PLANT 
TO RE-EMPLOY ON JAN. 15| 
Edgewater, N. J., Jan. 5.—A report 
was current in Edgewater yesterday 
to the effect that the Ford Motor 
Company will begin to re-employ 
on January 15 the men laid off 
earlier in the season. It was not 
learned how many men will go back 
to work at that time. 
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Federal Chass:s, Model E3 





NEW “HI-TRACTION” differential gears used in real axle of new 
5 to 6 ton Federal models 
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CUT-AWAY view of Federal patented Reservoil oiling provided on 
the spring pins and spring cross shafts of new 5 to 6 ton Federal 
models 


COMPREHENSIVE DODGE 
EXHIBIT FOR ROAD SHOW 


Detroit, Jan. 5—Dodge Brothers 
will exhibit at the road show in this 
city next week. The booth number 
is 311, and the display will cover 
nett, Inc.; Harry C. Hine, Jr., the 
showing will include: 

Half-ton, six-cylinder cab and 
pick-up body with Globe compres- 
sor. 

Two-ton heavy duty 150-inch cab 
and Heil 2!4-yard body. 

Three-ton 146-inch cab and Wood 
3-yard body, Willett road scraper 
and Frink snow plow. 

Ton-and-a-half 136-inch _six- 
cylinder canopy with Sullivan 110- 
cubic foot compressor. 

Three-ton 195-inch cab with stake 
body. 

Three-ton 146-inch cab and high- 
way semi-trailer and Open van type 
body. 





NEW FACTORY PLANNED 
Forestville, Conn., Jan. 5.—A one- 


story brick building, 20 by 80 feet, will 


be erected here by the Forestville 


chine products. The structure will 
house a battery of automatic ma- 
chines for turning out a_ wide 
variety of parts and products. 


BUDD USES 4,000 MILES 
OF WIRE FOR CAR WHEELS 


Philadelphia, Jan. 5—The trend 
toward wire wheels last year is re- 
flected in the mileage of wire used 
by the Budd Wheel Company to 
manufacture wheels of this type. 
Last year more than four thousand 
miles of wire were employed by this 
company for this purpose. Company 
officials said that more than 90 
per cent. of all motor car produc- 
tion in 1931 was on steel or wire 
wheels and they believe 1932 will 
see steel wheels maintain their 
dominant position. The new steel 
artillery type wheel is rapidly com- 
ing into favor, according to these 
experts. 


NEW FIRM CHARTERED 
New Brunswick, N. J., Jan. 5— 
Articles of incorporation have been 
filed for the Van Liew Motor Sales, 
Inc., ‘Hooker Street, Jamesburg. 
The directors are William C. Van 
Liew, Jamesburg, and Joseph V. 


Manufacturing Company, screw ma- Ruhl, Jamesburg. 
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1 j MANY BILLS AIMED 
Passenger Car Equipment and Accessories fe 
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£ eo & ‘ | be Hive wl yew oO = Fis zg anata 
NAME AND 5 S% ep) Se wis »i%. alfa plik | 5 c |e Z 
MODEL > ae | —o ait 8 ios . | ad 2 | of i si3ziz . e ~% | Boston, Mass., Jan. 5—Many bills 
i sis e s ad 3/188 = z Giae-...| & 5 | $ i ¢ sis 83 seeking changes in the present com- 
w Slime mw |W aims > |w > Sh wl & i i - 21-6 ‘“i< | pulsory automobile insurance law 
aa | rill be considered at the session of 
Auburn 8-100 | — —_|— —|Cha USL|— —|— —|— —|— —|— |-— — | Day Del | “? < , 
Auburn 12-160 | — = | = —|Cha USL|— a —j— Cor! Cor Som ane — | Day Hou | the Legislature which opens Wednes- 
Scientia naankcnnens a Laneasesnsneae aeeneenereeaensenen ene — — ————_____ day. Among the mest important 
Austin 7 NE — | K-S __ BS | Cha _USL_ | —_ — |< -— | Duc — |— —|— |; Cen Cen _—_ Own | of these is an act creating a rating 
Buick 32-50 | AC = | AC = | AC DR | AC No | — — | Duc Gui | Gui —_|— — — | K-H *Del | and control board which would have 
Buick 32-60 AC - | AC — | AC DR | AC No | — — | Duc Gui | Gui —_|— — — | K-H ‘'D power to fix and establish classifi- 
Buick 32- 80 | AC — | AC — | AC DR | AC _—_|— — | Duc Gui | Gui —_|— | + a K-H “S.] | eations of risks and premium charg- 
Buick 32-90 | AC — | AC — | AC DR | AC —|— — | Due Gui | Gui —-j—- |j—- =— | K-H ___*Del| es on motor vehicle liability policies 
ee) a. ~~ a | aa =~! tO "oe | on. —_|— om | = Gui | Gu) Sec|— |—  — | K-eH *|and bonds and would take over the 
Cadillac 452 B |j— — | — — | AC DR | — —_|— —_|— Gui | Gui Sec|— |— — | K-H *| duties of the present board of ap- 
Cadillac 355 B |— —|— — | AC DR | — —|— —|— Hal | Gui Sec|— |— —_|— * peal on motor vehicle liability poli- 
Chevrolet | AC = | AC “DR | AC *| AC — | Tern — | Duc Gui Gui —|* Own Own K | Own De) Oe ee the present tae 
a ~ 2 —_ iia“ .»4oemese i es — — . ee rs . 3 e rese lf 
Chrysler 6 NE -— | Mot-M DR | AC Wil | Yes = — | Ditz Cor | Cor Opt | — = => Del | are fixed by the insurance commis- 
Chrysler De L.8 | NE — | Mot-M DR | AC Wil | Mot-M =— ~ | Ditz Hal | Hal Opt | = - -— i Del! sioner and each year have been the 
Chrysler er Imp. ¢ 8 _ACc — | Mot-M DR | AC Wil | Mot-M Cas | — an “= | Ditz Hal Hal _ Opt | |— | —_ ——|— Hou source of much opposition because 
Cord Front Drive | | Ste No | Mot- M DR {Cha USL Ster_ Cas | GR : No | _Mur Ind Ind —| No _ | ASP__ ASP >| ‘Day _ ____ How increases have been proved neces- 
De Soto Six NE No | Mot-M DR | AC Wil | Yes No| Yes Yes|Duc Cor| Hal — —=|3 ‘| Yes Yes | — Del| Sary. Another of the measures filed 
De Soto Eight | NE No | Mot-M DR | AC Wil | Mot- -M_ No} Yes Yes | Duc Cor | Hal | No | Yes Yes | — Del} with the clerk of the House would 
De Vaux 6-75 | Ste No | Mot-M Yale | Cha Pre | Mot-M_ No | No No | Duc JB|JB |—|No | Gen Gen | MotoW Hou|™ake the rates uniform throughout 
— beacael ~coeeaeeee eran eer EHP ann Tan oY ONSEN Se ee ——— the commonwealth instead of having 
Dodge Six | NE — | AC DR ; AC Wil | AC —|VS VS | Ditz Cor | Cor Opt Yes Yes | Budd Del them established by districf& or 
Dodge Eight |NE_ — | AC DR | AC  Wil|/AC = =FE — | VS__VS | Ditz Cor Cor _Opt|— | Yes Yes | Budd __ Del zones. Rates are now fixed for 
Durant 612 | NE No | Mot-M Aut-L| Cha USL | Mot-M NE |! No No | Rin Cor | No —_\|— | Bat Eat | MotoW Mon] different sections of the state in 
Durant 614 | NE No | Mot-M Aut- L} Cha USL | Mot-M NE | GR No Rin Cor | Yes _-i— Eat Eat Motow Mon accordance with the results of ex- 
Durant 619 | NE ___No | Mot-M Aut-L! Cha __ USL | Mot-M__No | No No| Rin Cor|No —|— | Bad Bad | MotoW_ Mon | perience in those respective sections 
Essex Super Six Ste — | Mot-M_ Ele | AC Ex | Mot-M — | Yes —|— JB “JB I Dup | — _ _| Own Own |tMotoW Mon with the result that the area in 
Ford A | Var —j|Own Ele | Cha Own | — —|— —|— Own|— _ Trij— | Own Own | Own Hou = et ae eee ee 
Frklin $15 Trans, NE Jag |K-S DR |Cha Nat | — Cas |* GR[* Gor | Cor **|—" CG CG | MotoW Dell mainder of ee 
Fr’klinS 15 De L.| NE Wal | K-S DR | Cha Nat | — Cas/*  GR{* Cor | Cor **{|— |CG _ CG! MotoW Del! insurance companies would be 
Graham 6 | NE — | K-S Her | Cha Wil | K-S No | No No | * ~ Hal | Cor LOF | No | ASP ASP | MotoW Del! authorized to select their risks in 
Graham Stand 6 | NE — | K-S Her | Cha Wil | Mot-M — | GR —i|* Hal | JB LOF|— | ASP ASP | MotoW Del! connection with the issuing of poli- 
Graham Sp. 6 | NE _ | K-S Her | Cha Wil | Mot-M — | GR —j|* Hal | JB LOF | — ASP ASP | MotoW  Del/cies under the compulsory automo- 
Graham Sp. 8 | NE — K-S Her | Cha Wil | Mot-M — | GR —j|* Hal | JB LOF | — | ASP ASP | MotoW Del] bile insurance law by another of the 
Graham Cust. 8 | NE * | K-S Her | Cha Wil | Mot-M Cas | VS - . Hal | JB LOF | — ASP —_ | MotoW  Del| measures proposed. 
Graham BL. Str. | Ste — | K-S Her | Cha Wil | K-S _—-No| Yes No | * Cor | No No|No | — 7 Motow *Del An investigation by the commis- 
Hudson Greater 8| Ste — | Mot-M Ele | AC Ex | Mot-M Cas | Yes —|— Hal | Hal Dup|— | Own Own |fMotow Gabj Sioner of omaeaine writing compul- 
Hupmobile 216 | Ste No | Mot-M Ele | — Wil | Mot-M No | — —| Var Hal | Hal No| No |— =| Sele ae See eee 
Hupmobile 222 | Ste No | Ste Ele | — Wil | Ste No | — —| Var Hal | Hal No/|No |— po *Gab! for more than thirt. F das after 
Hupmobile 226 | Ste No | Ste Ele | — Wil | Ste Cas | — — | Var_ Hal | Hal_No| No | — —!— ___*Gab| execution is sought ie a petition 
La Salle 345 B | — —|— — | AC DR | — ~ |= —|—  Hal/| Hal Sec|— |— —|K-H_ _*| filed with the clerk of the House. 
Lincoln 8 NE Thom | K-S Her | Cha Ex | Mot-M Cas | Cuno Yes | * Hal | Own Tri|/— | Bif Bif | Own Hou| The rating and control board act 
Lincoln 12 NE Wal | K-S Her |.Cha Ex | Mot-M Cas | vs VS | — Hal | Hal Tri | No | Gen ¢ Gen Gen | — Hou! provides that it shall consist of the 
Marmon 70 Ste No |Mot-M DR |Cha Nat | Mot-M No | No No | Val Cor | Cor Opt | No | Gen Gen | Day De}| Commissioner of insurance, or his 
Marmon 88 NE Ster | Mot-M DR | Cha Ex | Mot-M Cas | Yes Yes | Val Cor | Cor Dup| No !Gen Gen | Day Gab| Tepresentatives, and two associate 
Marmon 16 AC Jag! Mot-M DR |! Cha Ex | Mot-M Cas | Yes Yes | Ditz Hal! Hal Dup| No /| Gen Gen | Day Gab| members, to be appointed by the gov- 
—_ —$<—<—<——— - : "ss a. | ————, | ernor, the associate members each 
Nash Nine 60 | Ste No | K-S Her | AC USL | K-S No | Tern — | | Opt | No | Bad Bad |tMotow Del to receive $5,000 annually. The come 
Nash Nine 70 Ste No | K-S Her | AC USL |! K-S No | VS —|* -) Opt | No | Bad’ Bad |tMotow Del missioner or his suumnenialion > to 
1 Nash Nine 80 Ste No | K-S Oak | AC USL | K-S No | VS —j|* ae Opt | No | Eat Eat |tMotow Del be the chairman, and the act also 
Nash Nine 90 Ste Borg | K-S DR|AC  _—iEx | K-S Cas | VS = 5 Cor or | C Cor Opt | No | Eat Eat |iMotoW Del! provides that any member of the 
Oakland V-8 | AC — | AC BS | AC DR | — Cas | Tern. Tern | Duc Gui | Gui —|— | Own Own | Motow Del board shall have power to summon 
Oldsmobile F 32 | AC No | AC BS | AC DR | AC Yes | Tern No | Duc Gui | Gui No |— (Own Own | K-H “*Lov| and compel testimony of witnesses 
| Oldsmobile L 32 | AC No | AC BS | AC DR | AC Yes | Tern No | Due Gui | Gui No! — Own Own K-H *Lov| and the production of books, records 
Packard 901 | NE Jag |K-S Yes | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | Motow “Del| #"d documents and may administer 
Packard 902 |NE Jag|K-S Yes | AC Pre | Mot-M Cas | Yes | Yes | Own Hal | Yes LOF| No | Cen Cen | Motow *Del| ths. It also provides that the 
Packard 903 |NE Jag|K-S Yes | AC Pre | Mot-M Cas | Yes | Yes Own Hal | Yes LOF | No | Cen Cen | MotoW *Del| 24rd shall make a continuing study 
Packard 904 |NE Jag |K-S Yes | AC Pre | Mot-M_ Cas | Yes __Yes | Own Hal | Yes LOF | No_| Cen Cen | MotoW *Del| Of the operation of the compulsory 
Peerless Stand.8 | AC — | Mot-M BS | Cha Wil Mot-M cas | — No | Val Cor | Cor Dup|!No | Cen Cen | Day  Gab| jaye co called and shall make such 
Peerless Mast.8 | AC Ster | Mot-M_ BS ! Cha Wil ; Mot-M Cas | — = | Val Cor | Cor Dup'— | Eat Eat | Day Gab suggestions and recomemndations 
Peerless Cust. 8 ; AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR | Val Cor | Cor Dup|— | Eat Eat | Day Gab | for the amendment. alteration or 
Pierce-Arrow 54 ' NE Borg | K-S Her | Cha Wil K-S Cas | — Wook] — Gui | Gui Dup|No | Eat Eat |K-H *Del| modification of such laws as it may 
Pierce-Arrow 52 | NE Borg | K-S Her | AC Wil K-S Cas | — Wood | — — |— Dup!No | Eat Eat | K-H *Del| deem desirable, which shall be in- 
| Pierce-Arrow 53 | NE Borg | K-S Her | AC Wil | K-S Cas|VS = =—|i— —!=—  =ODup!No | Eat Eat | K-H *De) | cluded in the annual report of the 
Plymouth | NE — | Yes Sha AC Wil | — —|-— — | Duc Cor |Cor —|]— |Gen Gen | it De] | insurance commissioner to the Gen- 
Pontiac | AC — | AC BS ! AC DR | — — !Tern Tern! Puc Gui | Cor —|— ! Own Own | K-H De] | eral Court. 
- — a — — ee oe pa aeana — nee 
Reo Royale 8-35 | Ste Elgin | K-S DR , Cha Wil | AC Cas | Yes No | f Gui | Gui t| No |CG CG | Motew Del 
Reo Royale 8-31 | Ste No! K-S DR ! Cha Wil | AC Yes | Yes No | ¢ Gui | Gui —{|No |CG CG | Motow De! PROGRAM ANNOUNCED 
Reo 8-21 | NE No K-S DR | Cha Wil | K-S No | No No | — | No | No | | 6G CG |— Del 
Reo 6-21 NE No|K-S *DR/|Cha  Wil|K-S  No|No No | — *|* No|No |CG cG/— Del! FOR N. A. D. A. SESSION 
Reo 625-825 | Ste — | K-8S DR | Cha Wil | AC  _ Yes|Yes  _No|t — | Gui t!|No !'CG CG | Motow __Del ee oe ee 
Rockne 6-65 | AC No | K-S — | Cha Wil | K-S — | Yes No | * Cor | Cor No|No !Cen_ Cen | K-H Hou IN NEW YORK MONDAY 
Kockne 6-75 | AC No | K-S — | Cha Wil | K-S — | Yes No | * Cor | Cor Opt! No | Cen_ Cen | K-H Hou r =i 
Studebaker 6-55 | Ste No | AC DR | Cha Wil | Ste No |— —!* Cor | Gui Yes | No | — —|K-H Hou , 
Siudebkr Dict. 62) Ste No | AC DR Cha Wil | Ste No | — —|* Cor | Gui Yes|No | — —|K-H Hou (Continued from Page 3) 
Studeb’r Com. 71° Ste No | AC DR | Cha Wil | Ste No |— — \* Gui | Gui Yes | No | — — | K-H *Hou|]dent Chilton Class Journal Com- 
Studeb’r Pres. 91| Ste Borg | AC DR | Cha Wil ! Ste Yes | — —|* Gui | Gui Yes| No | — — | K-H *Hou | pany, publishers. . 
Stutz LA | Ste Wal | Mot-M DR | Cha Pre | Mot-M Cas | No Lin ' Val Ind |— Dup/|— _ | Buck Buck ; MotoW Gab 11 a, m.—‘“Counterfeit Money in 
Stutz MA Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin _ Val Ind |— Dup|— | Stan Stan K-H Gab |the Operating Statement,” Edward 
Stutz MB | Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin : Val Ind|— Dup;— |! Stan Stan ' K-H Gab |Payton, Cleveland, O., management 
Stutz DV 32 | Ste Wal Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind {Ind Dup!— _ | Stan Stan! K-H Gab |consultant,N. A.D. A. A discussion 
= —Tisi_ ; 7 | | on | Of fleet discounts, “Extraneous De- 
Willys 97-98 D | NE No | K-S_ Aut-L} Cha USL | No = ee No , Own Yes | Yes Opt | No {| * TF Mon | & my . - 
Willys 8-80 D |NE No! K-S_ Aut-L! Cha USL | Yes — | Yes No | Own Yes | Yes Opt | No | * eit Mon | ductions and Oth:» Devices for Did« 
Willys-K. 66 D | NE No!K-S7 Aut-L| Cha USL |! Yes — | ¥ Yes No | Own Yes | Yes Opt | No | * a Mon os pae: ‘iiainaialia: maul 
illys- on 1 ae Aut-L| Cha _—_—*USL |! Yes — | Own Yes | Yes Opt|No | * * | Yes Mor : » e— SCs bletag 
Willys-K. 95 NE &-S : | | the Dealer’s Meal Ticket,” by Vice 
on, O. Sh fit Ne- 
Yale—Yale & Towne Mfg. Co. Tern—Ternstedt Mfg. Co., Detroit, Mich. HEATER pm Pas ae ys rd in 


KEY TO ABBREVIATIONS 
USED IN THIS TABLE 


SPEEDOMETER 
AC—AC Spark Plug Co., Flint, Mich. 
NE—North East Appliance Corp. 
Ste—Stewart-Warner Speedometer Corp. 
Var—Various makes. 

CLOCK 

Borg—The Geo. W. Borg Corporation. 
Elgin—Elgin Watch Co. 
Jag—Jaeger Watch Co., New York city. 
Ster—Sterling Clock Co., a. Bale, tl. 
Thom—Seth Thomas Clock C 
Wal—Waltham Watch Co., Waitham, Mass. 
*Optional. 

FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment 


SPARK PLUG 
AC—AC Spark Plug Co., Flint, Mich. 
Cha—Champion Spark Plug Co., Toledo, O. 
BATTERY 
DR—Delco-Remy Corp. 
Ex—Electric Storage Battery Co. 
Nat—National Lead Battery Co., St. Paul. 
Pre—Pres-O-Lite Co, Indianapolis, Ind. 
USL—USL Battery Corp. 
Wil—Willard Storage Battery Co. 
*Various makes—Exide, Willard, 
Remy and USL. 
HEAT INDICATOR 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich. 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. Y¥., and La 
Crosse, Wis. 
Ste—Stewart-Warner Speedometer Corp. 
Ster—Sterling Clock Co., La Salle, Ml. 
CIGAR LIGHTER 
*Cigar lighters in many cases are optional 
equipment, and are not standard on al) 


Delco- 


Cuno—Cuno Engineering Corp., Meriden, 
Conn. 

Wood—Woodcratit. 

*Various makes. 

BODY FINISHES 
Ditz—Ditzler Color Co., Detroit, Mich. 
Duc—E, I. du Pont de Nemours & Co., 

Philadelphia. 
MIM—Pittsburgh Plate Glass Co. 
Mur—Murphy Varnish Co., Newark, N. J. 
Rin—Rinched Mason Co. 
Val—Valentine & Co., New York city. 
*Various lacquers used. 
tUsing both Ditzler and Pratt & Lambert 
STOP AND PARKING LIGHTS 
Cor—The Corcoran-Brown Lamp Co., 
cinnati, O. 
Gui—Guide Lamp Corp., Anderson, Ind. 
Hal—C. M. Hall Lamp Co., Detroit, Mich. 
ae eens Lamp Corp., Connersville, 


Ind. 
JB—The Jno. W. Brown Lamp Mfg. Co., 


Cin- 


Columbus, O. 


Kel—Kelch made by Grand Rapids Metal- 


eraft Corp., Grand Rapids, Mich. 


BUMPERS 


ASP—Alloy Steel Products. 
Bad—Badger Mfg. Corp., Milwaukee. 
Bif—Biflex Corp., Waukegan, IIl. 
Buck—See Cen. 
CG—C. G. Spring and Bumper Company 
Cen—Central Brass & Fixture Co., Spring- 
field, O. Also makers of Buckeye bump- 
ers. 
Eat—Eaton Axle and Spring Co., Cleve- 
land, O. 
Gen—General Spring and Bumper, Detroit. 
Stan—Standard Steel Spring Corp. 
+Extra equipment. 
*Optional. 
WIRE WHEELS 


Budd—Budd Wheel Co., Detroit. 
MotoW—Motor Wheel Corp., Lansing, Mich. 
Day—Dayton Wire Wheel Co., Dayton, O. 
K-H—Kelsey-Hayes, Detroit, Mich. 


1931. 

12.30 p. m—‘“I Paid Salesmen 10 
Per Cent. and Made Money,” by Al 
S. Scholk, Los Angeles, Cal. A 
compensation pian devised ,by a 
former medium-sized Oldsmobile 
dealer of the Pacific Coast. (Mr. 
Scholk is appearing by courtesy of 
the Graham-Paige Motors Corpora- 
tion, which has adopted his com- 
pensation plan in toto.) 

1.15 p. m—“A Square Deal for 
the Dealer,” by G. H. Ford, assistant 
general manager National Automo- 
bile Dealers’ Association, Chicago, 
Ill, A discussion of factory dealer 


Corp., Long Island City, N. Y¥., and La models; the names of lighters shown in- | *Using both Hall or Guide. a i 
Crosse, Wis. dicate the makes supplied to various car|**Using both Corcoran and Brown. ene both Kelsey-Hayes and Motor Wheel |contracts and peietionanigs. 
LOCK makers. SAFETY GLASS ¢Rieh ptandasé equipment. 1.45 p. m—Adjournment. 
Aut-L—Electric Auto-Lite Co., Toledo. Cas—Casco Products Corp., Bridgeport, | sec—security, product of General Motors. SHOCK ABSORBERS N. A. D. A. headquarters will be 
BS—Briggs-Stratton Co., Milwaukee. Conn. Tri—Triplex Safety Glass Co. A Room 317, Hotel Commodore. 


—— Mitchell Specialty Co., 
a. 

DR—Delco-Remy Corp., Anderson, Ind. 
Her—Hershey Mfg. Co., Chicago. 
Oak—Oakes Products Corp., C icago, Il. 
Sha—Shaler Lock Co., M waukee, Wis. 


Holmesburg, 


NE—North East Appliance Corp., Roches- 
ter, N. ¥. 

SMOKING AND VANITY SETS 
GR—Grand Rapids Metalcraft Corp. 
Lin—Linden. 

VS—Van Sicklen Corp., Elgin, Il. 


LOF—Libbey-Owens-Ford. 
Dup—Duplate Corp. 
Indestructo—Indestructo Glass Co. 
Opt—Optional. 

**Using both LOF and Indestructo. 
tExtra equipment. 


Del—Delco Products Corp., Dayton, O. 
Gab—The Gabriel] Company, Coven’. 
Buffalo. 


Hou—Houde Engineering Corp., 
Co., Mon- 


Mon—Monroe Auto Equip. Mfg. 
roe, iMich. 
*Equipped with ride control. 


CLASSIFIED ADVERTISEMENTS 
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Key City December Sales 


Show Gain Over November 


(Continuea from Page 3) 


year 1930. The decrease of 995 units 
is little more than 15 per cent. 
San Antonio, Tex., has the fol- 
lowing sales record for December, 
1931: 323 passenger cars, 47 trucks 
and 686 used units. This compares 
with November sales of 205 passen- 
ger cars, 34 trucks and 657 used 
units and with 514 passenger cars, 
62 trucks and 821 used vehicles in 
December, 1930. For the entire year 
San Antonio's sales record is as fol- 
lows: 5,077 passenger cars, 758 
trucks and@ 10,312 used vehicles. This 
compares with the following totals 
for the year 1930: 6,831 passenger 
cars, 979 trucks and 11,792 used 
units. The situation in San An- 
tonio has been complicated by sev- 
eral bank failures. The dealer as- 


appears to have improved somewhat. 


Los Angeles, up to December 26, | 


réports sales of 721 vehicle units, 
compared with 1,565 during the 
Same period of December, 1930. 


BOHANNON SEES 1932 
NATIONAL SHOW ONE 


OF MARKED IMPORT: 


~The 
f 1932, in some 


Cleveland, Jan, 5 
Automobile Show 


respects, bids fair to becoming one} 
of the most important shows since | 


the initial exhibition of 1900, ac- 
cording to the view of James A. 
Bohannon, president of the Peerless 
Mo>tor Company. 

“At this time we have just com- 
pleted two years of one of the most 


chaotic periods the automobile in-| 


dustry has ever witnessed,” Mr. Bo- 
hannon says, “but, in analyzing con- 
ditions, we find there are several 
factors present that foreshadow an 
upward trend for 1932. It appears 
t> me we have been passing through, 
in reality, an economic revolution 
that has resulted definitely from 
post war inflation. Our statistics 
show that this phase has been pres- 
ent several years later after every 
major world disturbance in the past 
two hundred years, 

“This era of deflation must neces- 
sarily be completed before any sub- 
stantia] recovery can set in. 

“Our banking situation is ma- 
terially improved, and the gold 
exodus from our country has prac- 
tically ceased. The bank suspen- 
sions, while still seriously large, have 
declined materially since the first 
half of October. The hysteria re- 
c.vitly prevalent among bank de- 
positors has been checked and the 
co-operative efforts of our present 
banking system in support of solvent 
banks has been very effective in 
dispelling any indications of panic 
rumors, 

“Practically all automobile manu- 
facturers have in effect an elastic 
maonth to month production which 
has enabled them to meet their 
dealer requirements without having 
recourse to establishing warehouse 
stocks. The elimination of stocking 
the dealers has likewise improved 
the financial status of the retail 
outlets and places the dealer out- 
look for 1932 in a much healthier 
condition than at the opening of 
1931. 

“Inasmuch as our industry is 
ranked as one of the three leading 
industries of the country, its in- 
activity naturally has _ prevented 
many other industries from improv- 
ing. Therefore, the big factor to be 
considered is the enormous replace- 
ment market that has bene accum- 
ulating since 1929. We have to- 
Cw, more than any other time in 
our history, more automobiles on 
the street that must shortly be re- 
placed by new cars, and I cannot 
help but feel that this replacement 
market must start in the very near 
future in sizable proportions, and 
will go far in alleviating the present 
Stagnation experienced by the in- 
dustry as a whole.” 

DEALERSHIP CHARTERED 

New London, Conn., Jan. 5.—The 
Sullivan Motor Company, 19 Jay St., 
has been incorporated, with author- 
ized capital of $50,000, of which 
$1,000 is paid. Incorporators are 
Joseph M. Sullivan, Mildred E. 
Tansey and Sally R. Morehouse. 


ido not furnish the dealer associa- 


sociation reports that business now | “Kansas City was the last territory 


| per cent. 








National | 


Hupmobile, Packard, Oakland 





San Francisco, Cal., up to Decem- 
ber 19 had sold 324 units, compared 
with 506 for the same period in De- 
cember, 1930. For the year 1931, up 
to December 26, sales totaled 13,899 
and for the entire year of 1930 the 


| total was 17,684. 


The Automotive Daily News cor- 
respondent in Kansas City, Mo., ad- 
vises us as follows: “While total fig- 
ures for Kansas City are not avail- 
able, the estimated figures for sales 
in 1931, as compared with 1930, will 
show a decrease of about 30 per 
cent. on new cars with a smaller 
decrease on used cars. Dealers here 













































tion with complete figures until the 
middle of January. George A. Bond, 
secretary of the association, says: 


to feel the depression and is show- 
ing the first signs of recovery.”’ The 
December sales on new cars prob- 
ably showed a decrease of about 15 


CHEVROLET LEADS — 
11 MONTHS SALES: 
PLYMOUTH THIRD 


New York, Jan. 5.—Chevrolet, 


Ford, Plymouth, Buick and Pontiac, 
in that order, were the five highest 
ranking passenger cars in the point 
of registrations of new units in the 
first eleven months of 1931, accord- 
ing to the registration statistics car- 
ried by Automotive Daily News. 
With complete returns in for No- 
vember, the five leading cars in 
point of registrations jn that month 
were Chevrolet, Ford, Plymouth, 
Buick and Studebaker, the first four 
places being the same as the stand- 
ing for the first eleven months, but 


Studebaker replacing Pontiac at 
fifth place. 
For the first eleven months of 


the year, Dodge, Chrysler, Oldsmo- 
bile, Studebaker and Essex occupy 
the sixth to tenth places, inclusive, 
and in that order. 

In November the sixth to tenth 
places were held by Willys, Pontiac, 
Chrysler, Dodge and Nash, in that 
order. 

The eleventh to fifteenth positions 
on the sales ladder for the first 
eleven months of the year were 
held by Nash, Willys, Auburn, De 
Soto and Hudson, in that order. 
The ranking in this group in No- 
vember was as follows: De Soto, 
Essex, Oldsmobile, Graham and 
Hupmobile. 

The cars holding ranks sixteen to 
twenty, inclusive, for the first eleven 
months of this year were Graham, 
and 
Cadillac, In this group in November 
were Auburn, Packard, Cadillac, 
Hudson and Oakland. 

Ranking twenty-first to twenty- 
fifth in the first eleven months of 
this year were Willys-Knight, Du- 
rant, La Salle, Reo and Marmon. In 
this group in November were Willys- 
Knight, Reo, La Salle, De Vaux and 
Pierce-Arrow. 

In the next five in the first eleven 
months were De Vaux, Whippet, 
Pierce-Arrow, Franklin and Lincoln. 
In this group in November were 
Franklin, Durant, Marmon, Lincoln 
and Austin. 

Holding ranks from thirty-one to 
thirty-four in the first eleven 
months of the year were Austin, 
Cord, Peerless and Stutz. In this 
group in November were Cord, Peer- 
less. Whippet and Stutz. 


NOBLITT-SPARKS CENTERS 
OPERATIONS IN COLUMBUS 


Indianapolis, Ind., Jan. 5.—Com- 
pletion of the transfer of the main 
office of Noblitt-Sparks Industries, 
Inc., has been announced here 
Headquarters, which formerly had 
been located in Indianapolis, are 
now situated in Columbus, where 
the company’s chief operations are 
found. 

Other Noblitt-Sparks factories 
are located at Seymour and Green- 
wood, although 60 per cent. of the 
operations are at Columbus. The 
move was effected to centralize op- 
erations, 
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You Can Make It Easier for 
All the Members of Your 
Organization to Read the 
Automotive Daily News 


Here is a sample of our “routing slip” prepared for 
our subscribers. If you have not received your supply 
of these forms we will be glad to furnish you with a sup- 
ply if you will fill in the necessary information in the 
space provided below. There is no charge for these. We 
supply them without any obligation to you whatsoever. 


(SAMPLE ROUTING SLIP) 


Attach this slip to the AUTOMOTIVE DAILY 
NEWS as soon as it is received and give to 


the FIRST name listed below: 


After reading please CHECK your name and 
pass on to the next man. 


Return to: 
(for Binder file) 





If you want routing slips please give us below 
the names of your executives to appear in this space 


MAIL to Subscribers Service. AUTOMOTIVE DAILY NEWS 
1926 Broadway, New York, N, Y. 


NAME TITLE 
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‘If you do not now file your copies in a loose leaf binder, we recommend that you 
make arrangements to do so at once. We can supply a very handsome loose-leaf 
binder, durably bound in brown fabricoid embossed in gold. A full month’s issues 
can be held in each binder. The price is $1.50 postage prepaid. If you want us to 
send you one or more check below: 





Send | | binders. Check enclosed |$ | Send invoice | | 
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Safety, Ease of Operation, 












", ‘ a , ii A detachable disc for wire 
S or wood wheels 
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Developing 103 horse power, the eight cylinder Series 226 engine provides 
amazingly flexible performance and fast getaway. 
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| 4 Rigidly braced Safety Steel running boards on 
| J the Series 222 and 226. Running board safety 
: bumper at slight extra cost 

4 


ot Horse WRERA. ee “Er “GC PPAAS Hiatt Cm ei ne "} 
g 


ich am 


‘ 





= ALD doh Fes at ie 


| 

Hupmobile’s six cylinder Underslung front springs, tubular front axle, 
Series 216 is one of the few large brakes and silent shackles are features of 
cars of its type to employ the Series 222 and 226 


downdraft carburetion for 
improved performance. 


* 


The highest point in the eight cylinder 
models is only five and one-half feet 
from street level. 





and Genuine Free Wheeling for 1932 are 
disclosed in this picture. 










An exclusive feature, 
eliminating road weave 
and shimmy, is Hupmo- 
bile’s Chassis Torsional 
Stabilizer on the Series 

216, 222 and 226. 
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Details of Hupmobile’s Syncro-Silent Shift | 
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The new Hour Glass worm 
and roller steering gear pro- 
vides unusual handling ease 
on the 1932 Hupmobile eights. 
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The sturdy, rigid X-frame introduced on ©& z > 


the Series 222 and 226 Hupmobiles. 
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Hupmo ile Contract 
NON-INTERFERENCE IS FACTOR 


IN NEW 1932 SALES AGREEMENT 
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Emphasizes Fairness 





to the distributor or dealer in adjusting claims in event of 
cancellation. 


FACTORY SHUNS FLEET AGREEMENTS 


“The factory is not in accord with the granting of fleet 
‘agreements and the consequent loss of profit to its distrib- 
utors and dealers,” is the way Hupmobile disposses of this 





Hupp Urges Retailer to Develop Own Business; Factory Provides | troublesome problem in 1932. The new contract therefore 


Definite Sales Helps; Dealer Establishes 


Own Quotas 


Provisions in the 1932 sales agreement for Hupmobile, 
whose new cars are announced in this issue of Automotive 
Daily News, offer many unique features to protect the motor 
car distributor and dealer. It is through these unique prac- 
tices and policies and the striking new line of merchandise 
that motor car merchants will be interested in the aims and 
activities of this twenty-four-year-old manufacturer in 1932. 

A study of Hupmobile’s 1932 contract reveals ample 
basis for consideration by all automobile merchants, whether 
they operate exclusively through wholesale or retail or com- 
bine both branches of sales. 


PROVIDES FOR LONG-TERM CONTRACT 


Unique is the company’s attempt to protect the invest- | 


ment and interest of its distributors and dealers over a long 
period of time. To this end the company, “believing in the 
right of a distributor and dealer to build his business on a 
basis of long-term representation,” has introduced a five- 
year provision in its contract. Briefly, this provision 
specifies: 

“Witnesseth: That the manufacturer hereby grants unto 
the distributor the exclusive right . . . to purchase Hupmo- 
biles for distribution and resale... for a period of five years 
in his territory.” 

The first definite result of this provision is that it pro- 
vides a constant incentive for the distributor; the second 
effect is that it permits the representative to quickly adapt 
his organization to Hupmobile’s method of operation and 
gear it to the company’s sales program for the next five 
years. It also reduces materially the hazard of “overnight 
cancellation”—a feature feared by many motor car mer- 
chants temporarily slowed up because of the shortage of 
operating funds and other causes. 


HUPP BROOKS NO FORCED SHIPMENTS 


| 

Although practicing its policy for several years of not 
asking wholesalers and retailers to asgume illogical and out- 
of-proportion car quotas, Hupmobile definitely places this 
provision in its 1932 selling agreement. In brief, it provides: 

“No Hupmobile distributor or dealer need accept more 
cars than are, in his judgment, necessary for his require- 
ments. The manufacturer agrees that he will not ship... 
except on the distributor’s orders, and, further, that any un- 
authorized shipment entitles the distributor or dealer to con- 
sider the agreement canceled.” 

The importance of this contract provision, particularly 
in times of slow sales, is universally understood. Its applica- 
tion virtually places the burden of meeting supply directly 
upon the manufacturer instead of upon the distributor or 
dealer, as has been so many times the case in recent years. 

Of equal importance to the motor car merchant is Hup- 

mobile’s protection in event of price changes. The company 
states: 
“Notice of price changes must be given in writing. And 
if the manufacturer reduces prices on current models, such 
reductions shall apply to the stock of new and unused cur- 
rent-model automobiles the distributor or dealer may have on 
hand... 
six months. 
Price changes have been one of the bugaboos of the 
motor car dealer in the past, particularly in so far as such 
reductions may affect cars on hand. In making such price 
adjustments applicable to new, current-model cars on hand, 
not including demonstrators, Hupmobile affords additional 
contractual protection to its retail and wholesale representa- 
tives. 

Just as price changes affect the motor car retailer and 
wholesaler, so does the question of returnability of car parts. 
Hupmobile, in its sales agreement, provides an unusually lib- 
eral clause in this connection by declaring: 

“All surplus new unused parts, except those in stock for 
more than twelve months, are returnable at any time to the 
factory for credit.” 

On the subject of parts allowance, Hupmobile goes still 
further by declaring: 

“Upon cancellation, the manufacturer or distributor 
agrees to repurchase all parts stock, in good condition, at the 
original net cost, f. o. b. Detroit or Cleveland, including any 
discount allowed, shipped during the preceding twelve 
months.”’ Thus does the company eliminate the problem of 
returnable parts, which often causes serious embarrassment 


shipped by the manufacturer during the preceding 
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| carries no clause or mention of fleet agreements, 


Regarding profits on special charges, the company de- 
| clares for 1932: 
| “This agreement encourages both distributors and deal- 
/ers to ask a fair and reasonable profit on necessary charges, 
passing on such items as freight, make-ready and unload- 
ing, with the same rate of gross profit as is earned on the car 
|itself. On taxes and advertising charges alone do we ask dis- 


'tributors and dealers to omit the profit figure.”’ 
FACTORY WILL REPURCHASE CARS 


In the event of cancellation, Hupmobile agrees that “all | 
|new, current-model Hupmobiles (except demonstrators) will 


|lower price field. 


to Dealers 


ume of business in proportion to the 
improvement in business conditions. 

I believe that the medium-price 
field will receive the major benefits 
from any trade revival. The most 
important reason for this belief is 
the fact that the greater volume of 
buying in the past two years was 
done where transportation was ab- 
solutely necessary. This resulted in 
many purchasers, formerly interested 
in cars in the medium-price market 
confining their purchases to the 
In addition, the 
popular decision to operate cars for 
a longer period has been almost ex- 
clusively confined to the medium- 
price field. It is only natura] that 
the restoration of confidence and 
the introduction of outstanding 
products in the medium-price group 
will stimulate and revive buying in 





|this price sector. 


Among manufacturers the past 


| two years has shown a definite 


trend toward the eight-cylinder car. 
In addition, the price of this type 


| vehicle has been materially reduced. 





be purchased by the manufacturer or distributor at a price| 
the same as net cost to distributor or dealer,” this clause ap*! 
plying to all cars shipped during the preceding six months. 

Regarding cancellation of contract, the company de- 
clares: 

“During the five-year period, except for cancellation, | 
with thirty-day notice as provided in the agreement, no | 
tributor or dealer holding this agreement need ever fear its 
sudden termination.” 

Infringements in the matter of territorial restrictions 
are definitely eliminated in the company’s 1932 contract. The 
company states: “Every Hupmobile distributor and dealer | 
is fully protected in his territory. The sales agreement pro-| 
vides for liquidated damages of $50 paid by the distributor or 
dealer who sells in territory other than his own.” 


HAS BROAD SERVICE WARRANTY 


Hupmobile broadens its service warranty in 1932. The 
company’s position is made clear by this statement: 

“As specified, Hupmobile not only supplies parts at no 
charge to replace any parts found defective, but pays or 
credits to the distributor or dealer one-half of the flat rate 
charge of $2 per hour for the installation of the parts.” 

Two other important features are included in the 1932 
Hupmobile sales agreement. 

First is the fact that a distributor cannot cancel any 
dealer without full permission and approval from the factory. 
This point is made clear by “every Hupmobile distributor 
agrees that no cancellation can be effected between him and 
any of his dealers without full approval from the factory.” 
In effect, this provision protects the dealer from unfair can- 


Yet. I believe there still exists a 
substantial demand for a good six- 
cylinder car in the thousand-dol- 
lar price field, largely because this 
definite group of buyers stress qual- 
ity, Satisfactory performance, com- 
fortable transportation and nom- 
inal upkeep and maintenance cost. 
These are the reasons why Hupmo- 
bile continues to build its high- 
quality six-cylinder car in 1932. 

The distributor and dealer body 
throughout the United States has 
gone through its most trying period 
in the year just ended. Many have 
been forced out of existence, Yet 
those who remain have, I feel, 
weathered the storm. They have 
placed their houses in order and 
learned to operate with a conserva- 
tive overhead and on a strictly 
business-like basis. Therefore, those 
distributors and dealers will have 
every Opportunity to make a satis- 
factory amount of money on the 
business available to them. 

The question of satisfactory serv- 
ice, Which has been the subject of 
extensive study in the past two 
years, is of prime importance in 
1932. Distributors and dealers have 
been able to develop a very satisfac- 


| tory profit from this source—a fea- 


ture of great importance to the 
motor car owner, Who is now able 
to receive far more efficient and sat- 
isfactory service than in the past. 
Again, in connection with distribu- 
tors and dealers, the most satisfac- 
tory adjustment of used car trade- 


cellation of his contract. 


| in prices because of the added util- 
| ity obtained by the owner through 


Second is the extension of Hupmobile’s participation in| extended service, will react to pro- 


the Highway Safety Plan to 
declares: 
“Through the Highway S 


include 1932. The company 


afety Plan the factory credits | 


or pays to the distributor or dealer the sum of forty dollars 
($40.00) on any car or chassis taken as a trade-in and 


scrapped in accordance with Hupmobile rules.” 


SEES IMPROVEMENT 
POINTING T0 1933 


Hupp Executive Voices Confi-| 
dence for 1932 Upturn; Visions | 
Normal Trade in 1933 


By R. S. COLE 


Vice-President in Charge of Sales 
Hupp Motor Car Corporation 


Like all business, the automotive | 
industry has gone through a very | 


trying period in the year which 
closed December 
31. There is no 
doubt that the 
prospects for 1932 
are far more en- 
couraging than 
they were a year 
ago at this time. 
With the return 
of confidence on 
the part of the 
buying public, the 
motor industry 
will materially 
assist in bringing business back to 
normal. 

Therefore, it is well to forget the 
difficulties experienced in the past 
and to look ahead with confidence 
for the future. 

There are many reasons why 1932 








R. S. Cole 


should be a prosperous year for the 
motor industry. 

For the first time in history fewer 
cars were registered on January 1 
of this year than on the same date 
during the preceding year. This is 
true because used vehicles have not 
been replaced in the same propor- 
tion that they have been worn out. 
Yet we expect with the return of 
confidence that these former users 
will come into the new car market. 
In normal times these cars would 
have been replaced months ago. 
The fact that they were not is 
proved by the greater consumption 
of gasoline in 1931 as compared with 
the preceding year. 

It is therefore quite evident that 
more cars have reached the point 
of obsolescence in 1931 than ever be- 
fore, and that they will now of ne- 
cessity be replaced. It is quite nat- 
ural, too, that the owners of such 
cars, realizing the greater utility 
and longer ownership they have 
got from them, will expect to re- 
ceive a lesser amount for their used 
cars than in ordinary times. This 
feature will react this year to the 
benefit of every motor car dealer. 

This tremendous replacement 
market, built up in the past twelve 
to eighteen months, must be re- 
flected in the volume of business to 
be done in not only 1932, but in 
1933 as well. With the return of 


public confidence 1932 will be a sat- 
isfactory year, and 1933 should be 
an outstanding year—with the vol- 





|} the caution 


| vide retailers with a _ satisfactory 
business-like dealing in used cars. 
As in all lines of business, the 
attitude of bankers has not been 
overly helpful to the average motor 
car dealer or distribstor because of 
exercised in loaning 
money. I believe that it is entirely 
probable that bankers will view with 
far more favor the desirability of 
supporting those distributors and 
dealers who have, through these 
many months, shown their ability 
to operate on a sane, conservative 
basis. 


AFTER BEING ONE OF THE 
FIRST to offer Free Wheeling, Hup- 
mobile now introduces a further de- 
velopment of this important inno- 
vation in 1932, When backing up, 
while still in Free Wheeling posi- 
tion, the gearing automatically 
changes to conventional when the 
gear shift lever is moved into re- 
verse. But, when again Starting 
forward, the gearing automatically 
reverts to Free Wheeling when the 
shift lever is moved into low speed. 
This automatic feature is inopera- 
tive if conventional gears were used 
prior to the shift into reverse. 

° * * 


COMPLETE INSULATION 
AGAINST HEAT, cold and outside 
noises is provided in all new 1932 
Hupmobile bodies. 


2 > 

ALL 1932 MODEL HUPMOBILE 
closed cars are available with either 
broadcloth or mohair upholstery at 
no extra cost. 


e * we 
ALL 1932 HUPMOBILE EIGHTS 
have 100 per cent. oil filtration. 
Lubrication is by pressure. 
£ * x 


SAFETY GLASS is obtainable in 
all 1932 Hupmobile models at slight 
additional cost. 
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